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3BONIOLUMA MAPKETUHITOBOWU NAPAOUIMbl: HOBOE BUOEHUE

Heanb: o6ocHOBaHUE 11€71€CO00PA3HOCTH MCIIOIB30BAHMS TUCUUILTMHAPHON Marpuibl T. KyHa MPUMEHUTEIBHO K TEOPUU
MapKeTHHTa.

MeTtoambl: napaUrMaTHYeCKUil 1 CUCTEMHBIN METObl aHAIM3a MAPKETUHTOBBIX SIBJICHUIA.

Pe3yabTaThl: Ha TEKYI[Mi MOMEHT IapaJinrMa Kak 0CoObIi HHCTPYMEHT Hay4YHOT'O MCCIICIOBAHUS SIBJSIETCSI MAJIOU3YyYSHHON
Mpo0IEeMOil B METOAOJIIOTHH MAPKETHHTa B OTIIMYHE OT APYTUX OTpacieil 3HaHusA. AHaJIN3 JOCTYIHON HaM JUTEPaTyphl He
BBISIBIJT HICTOYHUKOB, MCIIONB3YIONNX 3HAMEHUTYIO oucyuniunapuyio mampuyy T. Kyna u ee cOCTaBHbIE 3JIEMEHTBI: CUM-
BOJIMYECKHE 00001eHH s, MeTa(hU3NUECKIE YACTH, ICHHOCTH U OOILEIPHHSATHIE 00pa3Ibl — IPUMEHHUTEIBHO K MAPKETHHTY.
OmnmcaHo conepKaHue CTPYKTYPBI MApKETHHTOBOM MapaJAnTMBbl I10 TUITY JUCHUILTHHApHON MaTpulls! T. KyHa, B cocTaB KoTo-
POIt BXOAAT YeThIpe BhILICYKa3aHHBIX dIeMeHTa: 1) cumsonuueckue 0600wens PEICTaBISIIOT COOOH BbIpayKeHHsI, KOTOPbIC
UCIIOJIB3YIOTCSI YWICHAMH HAy4YHOTO co00IecTBa 0e3 pa3HOIIaCHil 1 COMHEHHI U MOTYT OBITh JIETKO (OpMaIn30BaHbl WU
BepOaIM30BaHbI (HanpuMep, AeHUHULIMS MAPKETUHTA); 2) Memaghuzuyeckue Yacmu COBPEMEHHOTO MApKETHHTa MPECTABIISOT
€000 COBOKYITHOCTh MHOKECTBA CYIIECTBYIONIIX KOHICIIIHNA U TeOpuil (HanmpuMep, TEOpHUs ITAIIOB HBOIIOLUN MAPKETHHTA);
3) yennocmu B KOHTEKCTE MapaUTMbl MApKETHHTa PACCMaTPHUBAIOTCS ABTOPAMHU MOCPEACTBOM PACCTAHOBKH aKIIEHTOB HA TPEX
00beKTaxX MCCIICMAOBAHUS: a) ToBap (yCayra) — CO3aHHe HOBOIO TOBapa W/ (OpMUpOBaHHE HAOOpa Ka4eCTB, PUCYIINX
ToBapy (yciyre), BOCIPUHIMAEMbIX TOTPeOUTEIeM KaK COBOKYITHOCTh PallMOHAIBHBIX M AMOIIMOHAIBHBIX IIECHHOCTEH TOBapa;
0) moTpeOuTEIh — pa3paboTKa «ICHHOCTHOTO MPEAJIOKEHHS /ISl IOTPEOUTEIIS»; B) MPOAABEIL)/ IPOU3BOAUTEIIb — UCXOS U3
TIOHSITHUS «LETOYKa [IEHHOCTEH» CTPOUTCS CTparernueckoe yrnpasieHue Gpupmbl; 4) obwenpunsimole 00pasysl Napagaurmbl
MapKeTHHIa BKJIIOYAIOT CTAHIAPTHI, MM aJTOPUTMBI, CXEMBI M METOJBI PEIICHNUS KOHKPETHBIX 3a/1a4 MapKEeTHHIOBOTO HC-
clefoBaHus (HampuMmep, CXeMa 3TamoB MPoIecca MApKETHHTOBBIX HCCIICOBAHUI M OTPAC/IeBbIE CTAHAAPTHI MX MPOBEICHNU).
Hayunasi HoBH3Ha: 000CHOBaHA 11eJIeCO00PA3HOCTh UCIIOIB30BAHMUS AUCIMIUIMHAPHOH MaTpulbl T. KyHa npuMeHuTebHO
K TEOPUH MapKeTHHTA.

IMpakTHyeckasi 3HAYUMOCTH: OCHOBHBIC MTOJIOKSHUS M BBIBOJIbI CTAThU MOTYT OBITh MCIIOJIb30BaHbI B HAYYHOW U I1€/1aro-
ITMYECKOH JIESITENbHOCTH MIPU PACCMOTPEHHUH KOHIETITYaJIbHBIX BOIIPOCOB 00 3BOJIIOIMH MOHSATHS U CYIIIHOCTH MapKeTHHTa
KaK CHCTEMBI HAy4YHOTO 3HaHMA. BBIABICHHOE Ka4eCTBEHHOE HAIMTOJHEHHE Ka)KIOTO 3JIEMEHTa MaTPHUIIBI MPUMEHUTEIHEHO
K MapKeTHHTOBOU MapaJurMe MOXKET CTaTh MOOYJUTEIbHBIM HadaIoM U JAJbHEHIINX KOJMYECTBCHHBIX MCCIEIOBAHHUH
cofiep KaHus TUCIUIIIIMHAPHON MaTpPHUIIHI.

KaroueBrble cj1oBa: 5KOHOMHKA U YHpaBJICHUC HAPOAHBIM XO3HﬁCTBOM; napagurMa; MapKETUHI; MApKCTUHIOBas mmapaaur-
Ma; JMCHUIUIMHAapHadg MaTpuia MapKeTPIHFOBOfI napajgurmMbl; 5dKOHOMHKaA.
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BBenenne

Ha Texymmii MOMEHT MapKEeTHHT MPEICTaBIIsSET COOOH
BeCbMa JIMHAMUYHO Pa3BUBAIOILYIOCS OTpPACib 3HAHUS,
pu4eM 0COOEHHO OIIYTHUMBI MIEPEMEHBI B OTPACIIEBOM
acriekte. HayyHo-TeXxHUUECKUI TpoTrpecc MOBIUSI HE
TOJIbKO Ha M3MEHEHHUE MPOU3BOJAUTENbHBIX CHUJ U IPO-
W3BOACTBCHHBIX OTHOIICHUHN, HO U Ha MOBEACHUE Ye-
JIOBEKA KaK MHIWUBHUIA U TIOTPEOUTETSI TOBAPOB U YCIIYT.
CoOOTBETCTBEHHO, U3MEHEHHS B COLIMYME W MOBEACHUU
OTAETBHBIX JTUIHOCTCH OKAa3ajH BIUSHIC HA PA3BUTHE
SKOHOMHUYECKON MBICIIH B apaJUrMaTHUYE€CKOM acCIeKTe.
B naHHO# CBs3M MBI COYM 1EJIECOOOPA3HBIM PAacCMO-
TpeTh HAnOOJIee aKTyaTEHBIC BOITPOCHI SBOJTIOIIH TEOPUHU
MapKeTHHTa ¢ HCIIOJb30BaHUEM IapaAurMaTuyecKoro
METOoJIa UCCIIE0BaHUSI.

[Mapamurma (ot rped. paradeigma — «mpumep, oopa-
3e1», IPOUCXOISIIEE OT CJIOB para — «CBEepX, Hal, 4epes,
oKoJIo»  deigma — «IIposIBICHUE, MAaHH(ECTAIHSD ) — 3TO
«CHUCTEMa TEOPETUYECKUX, METONOIOTHUECKUX U aKCHO-
JIOTHYECKHUX YCTAaHOBOK, MPUHSTHIX B KaueCTBE 0Opasia
PpelIeHus HayYHbIX 33/1a4 U Pa3/iesieMbIX BCEMH YICHaMU
HAYYHOTO cO00IIecTBay . B METOIOI0THIO HCTOPHH HAYKH
TEPMUH «IapajurMay ObUT BIIepBBIE BBEACH Qrocoom
I'yctaBom beprmanom, mosipazyMeBaroIMM MO/ apaur-
MO 00IIIME TIPHHITUITEI ¥ CTAaHIAPTHI METOIOJIOTTIECKOTO
UCCIIEIOBAHMS.

OTH NOAXO/bI B JAJIbHEHIIIEM pa3BUI U 1OMOIHUI To-
Mac KyH B cBoeil 3HaMeHuToi padore «CTpyKTypa Hayd-
HBIX peBOMFOIHiA [1]. B acTHOCTH, CTPYKTYpY TIapaur-
™Mbl KyH nipecTaBui B BUjie IUCUUMIUIMHAPHON MaTPHIIBI,
B COCTaB KOTOPOH BXOIAT CUMBOJIMUYECKHE 0000IICHUS,
MeTaQU3UIeCKUe YacTH, IIEHHOCTH U OOIICTIPUHSTHIC
oOpa3slibl, a mapaaurma B 11eJIOM paccMaTpuBaiach Kak
(yHIAMEHT, Ha KOTOPOM IIOCTOSIHHO M OJTHOBPEMEHHO
CTPOSITCS HOBBIE HAYYHBIE TEOPUH KaK B OJJHOW OTPaCiIH
3HAHUS, TaK U MEKIUCIUTUIMHAPHO.

OTMeTUM, YTO Pa3IMYHBIE OTPACIU COBPEMEHHOTO
3HaHHUA — Quiocodusi, IKOHOMUYECKass TeOpHs, KBa-
JIUMETPHUS, MEHEI)KMEHT, COIIMOJIOTHS, TICUXOJIOTHS,
MpaBo U JAPYyrue — aKTUBHO UCTIOJIB3YIOT MapajiurMmy Kak
METOJIOJIOTHYECKUN MHCTPYMEHTAPUN MCCIIeTOBAHMUS.
«...Ha coBpemeHHOM 3Tarie pa3BUTHS METOJ0IOT UM TTOCT-
HEOKJIACCUYECKON HAyYHOU peaibHOCTHU, — MOAUYEPKHUBAET

' BecemupHas sunukionenus: Ounocodus / 1. Hayd. pen.
u cocT. A. A. I'punanos. M.: ACT, 2001. C. 757.
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B. TI. Korenko, — BecbMa akTyallbHO BBIICJICHHE Mapa-
JTUTMAJTBHBIX OPUEHTAIHH KaK CIIeU(UISCKIX CPEICTB
METOIOJIOTHYECKOTO OCBOCHUS ACHCTBUTEIBHOCTH B
YCIIOBHSIX HEPAaBHOBECHOTO, HECTAOMIILHOTO Mupay [2].

B sxoHOMHUECKON Hayke B HACTOSAIICE BPEMS MOHSI-
THE «TIapaJUTMay MPUMEHSIETCS YacTo, HO B PA3THIHBIX
uHTeprpeTanusax. Kak npaBuiio, SKOHOMHUYECKOH Tapa-
IUTMOM 0003HAYAIOT HAMIPABICHHUSI, IIIKOJIBI YKOHOMHUYE-
ckori Mpiciu: kimaccuueckas (A. Cwmur, [1. Puxkapmo);
Heoksiaccuueckas (A. Mapmamnn, A. Ilury); mapk-
cuctckas (K. Mapkce); xeitacunanckas (k. M. Keiiuc);
uHctutynnoHanbHas (k. K. [en6peiit, JI. Dpxapt);
moHeTapuctckas (M. @punman) u ap. [pu sTom, mox-
yepkubaet C. I. Kupanna, npoucxoauT He IpoCTo cMeHa
HAyYHBIX IIIKOJI, HO Ka9€CTBEHHO 3BOJIIOIIMOHUPYIOT IpeI-
CTaBIICHUS 00 YKOHOMUYECKOW HayKe: OT SKOHOMUKHU KaK
YKECTKOHM MaTepualibHOM CTPYKTYPBI ¢ PU3HMUYECKUM TOBaA-
POABIDKEHHEM (KJIACCHUECKAsl ITapaurMa) K SKOHOMUKE
KaK CTPYKTYPE CYOBEKTOB CO B3aMMHOOPHUECHTHPOBAHHBIM
[IOBEICHNEM (HEOKIIaCCHUECKast, HEOMHCTUTYIIHOHAIbHAS
MapagurMel) U Jajiee K IKOHOMHKE KaK Pa3HOBHIHOCTH
JUHAMUYHOHN KOMITJICKCHON CHCTEMBI (CUCTEMHasl, CaMO-
OpraHU3aIlHOHHAS MapagurMel) [3].

KonnekTuB ypaiabCKux y4eHbIX [4] OTMeuaeT, uTo Ha
TEKyIIUi MOMEHT MOHITHE «IKOHOMHYECKAs Mapajur-
May TaK)Ke UCTIONIB3YETCS U U 0003HAUCHUS «HOBBIX)»
9KOHOMHUK, TaKMX Kak: 1) HH(pOpMaIIMOHHAS Mapagurma
(7xOHOMUKA 3HAHUS); 2) IKOHOMHUKA BIIEUATICHUI; 3 ) 9KO-
HOMMUKA CUaCThs1; 4) TEOPHsI HHCTUTYIIMOHAIBHBIX MaTPHILL
n 1ip. Oco6oe BHUMAHHE YIEISETCS POITH IKOJIOT MIECKOTO
(akTOopa M ATUYECKOH COCTaBIAIONIeH TapaJurmel [S].

Bwmecre ¢ TeM ecTh MHEHHE, YTO B HACTOSIIIEE BPEMS
B MHUPOBOM SKOHOMHUKE «HAOITIONACTCSI ITapa T MaTbHbIH
KpHU3HC, 00YCIIOBICHHBIN OBICTPBIM N3MEHEHHEM (HaKTO-
pos BHemHel cpenpl: HTTI, connanbHO-oauTHYeCKue
TpaHC(pOpMaIIMK, OTKPBITHS B 00JaCTH €CTECTBEHHBIX
Y TYMaHUTApHBIX HAyK, MOSBICHUE Tiobamu3anun, 1H-
TEpHETa, MACCOBOM KYJIBTYPbI, S)KOHOMUKH TIOTPEOICHNS,
KpOCC-KyJIBTYPHOM HHTETpalluy, ypOaHU3auu 1 T. 11. Bee
9TO TPUBEJIO K H3MECHEHUIO XapaKTepa TpyAa U YCIOBUH
JKM3HU 4eoBeKa B XX B., a TAKXKE MOSIBICHNUIO MHOXKECTBA
KOHIICTITYaJIbHBIX TIOAXOM0B B SKOHOMHYECKOW HAYKe»
[6, c. 29]. [launbIii dakTOp SABISETCS Ba)KHEHIESH TpH-
YUHOM TPYIHOCTEN aHAIN3a MapaJurM Kak METOI0JI0THH
Hay4YHOH peajIbHOCTH, Ha YTO 0OpaIlaroT BHUMaHKE B CBO-
ux pabotax A. Jlyrun [6], I'. Kneitnep [ 7], B. Korenko 8],
I'. Capron [9], 1O. Sxoser [10].
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[Tocne pab6or . Kopnau [11] mosiBHiiack BO3MOXK-
HOCTH HE TOJIFKO MPUMEHSATH B IKOHOMHUECKOW TEOPUH
METOMIOJIOTHIO CUCTEMHOTO aHAIN3a U TEOPHUIO CHCTEM,
HO ¥ WCIIOJIb30BaTh JAHHYIO METOMOJIOTHIO KaK CAMO-
cmoamenvHylo cucmemHyio napaouemy. ViccieaoBaHust
K. Hopacrpema u M. PumiencTpaine? nokasaam, 4To
9KOHOMMKA 3HAHUH YXOAWT B MPOILJIOE, a HA €€ MECTe
aKTUBHO (DOPMHUPYIOTCS KpeaTHBHAS SKOHOMUKA U OM3HEC
«B ctuie pank». HoBble IKOHOMHUYECKHE PEeaiyl MMOI-
pa3yMeBaroT CHUTYaIHIo, KOTJIa BCE CTPAHBI M JIIONU Ha
TUTAaHETEe KOHKYPHUPYIOT APYT C APYTOM, BCE — CO BCEMH,
U TOJBKO HAJIUYHE YHUKAJIHHOIO W MPPALHUOHAIBHOTO
(3MOIMOHATHHOTO) TPEIIOKEHISI TIO3BOJIHUT BBIUTPATD
B TNI00ATFHON KOHKYPEHTHOM O0phoe.

I b. Kneitnep B pa3BUTHE BBIIICYTOMSIHYTHIX UACH
YTBEPIKIALT, UTO «...OMIKaiIe mociieoBaTenbHAIICH
"9KOHOMUKH 3HAHUH" CIYXHUT "PKOHOMHUKA WHCTHUTY-
toB"». HoBas mapaagurma coBpeMeHHON SKOHOMUYECKOH
CUCTEMBI OTJIIMYACTCS OT MPEXKHEH MO JBYM OCHOBHBIM
napameTpaM: 1) «9K30reHHOE» BOCIIPUATHE IKOHOMHIYE-
CKOU CHCTEMBI — KaK HEKOTOPOT'O BBIICISIEMOTO B IPO-
CTPAHCTBE M BpeMeHH (parMeHTa/o0pasa peanbHOCTH
(«remTansT»); 2) CyIIECTBEHHOE YCHIICHNE CYyOhEeKTHB-
HOTO (MppAIMOHAIBHOIO) KOMIIOHCHTa B MOHUMAaHHUH
9KOHOMHYECKON CUCTEMBI.

Uro xacaeTcs MapKeTUHTOBBIX IMapajJurM, TO 3/1€Ch
HaOTIONAeTCsS MHOKCCTBEHHOCTH MOAXOI0B, MTOCKOIBKY
MapKETHHT KaK COIMaIbHO-dYKOHOMUYEeCKUN (peHoMEeH
BEChbMa MOJIOJ: €My HET U JIByXCOT JeT. AHaJIu3 J0-
CTYITHOW HaM JIUTEPATyphl HE BBISIBUI UCTOUHUKOB, HC-
TIOJIB3YFONIX QucyunaunapHyro mampuyy 1. Kyna neno-
CPEOCMBEHHO KaK MemoO00N02UYeCKUll UHCTNpYMeHmapuil,
BBIJICIISTIONIHN U OITUCHIBAIOIIUI €€ COCTABHBIE JIEMEHTHI
MPUMEHUTEIBHO K MAPKETHHTY.

C yd4eToM BBHIMIEH3I0KEHHOTO MBI COWIH IIEIECO-
00pa3HBIM HCIIOJIB30BATh MapaJIurMaTUYSCKUI METOI
HCCTICIOBAHMUS ¥ PACCMOTPETH CTPYKTYPY MapKETHHTOBOI
mapagurMel B BUAC JUCHUTUIMHAPHON Matpuisl T. Kyna
B aBTOPCKOM TPAKTOBKE.

2 Hopacrpewm K., Punencrpane 1. 3akat 5koHOMEKH 3HAHHMIT /
Top-manager. 10.01.2007. Llut. no: Kneitnep I'. b. Cucremuas
napajurMa B SKOHOMHYECKHUX HMCCIICIOBAHMSAX: HOBBIH MOAXON.
URL: http//www.kleiner.ru/arpab/sisparad.html (nata oOpamienws:
27.04.2012).

3 TIpexxHHe NpeacTaBlIeHHs ObUTH OCHOBAHBI HA «3HIOTCHHOM
BOCIIPUSTUIY KaK CUCTEMbI U3 B3aMMOCBSA3aHHBIX 3JIEMEHTOB.
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Pe3yabrarsl nccienoBanus

1. Cumeonuueckue 06006wenus napaouemvl mapke-
muHea — 3TO «T€ BBIPAKEHUS, KOTOPBIC MUCTIONB3YIOTCS
YJIeHaMH HayqHOTO coo0mecTBa 0e3 pa3HOIIACHI U CO-
MHEHHUH ¥ MOTYT OBITh OOJICYCHBI B JIOTHYECKYIO (hOpMY,
JIETKO (DOPMATM30BAHBI HITH BBIPAXKCHBI CJIOBECHOY [1].

[IepBBIM BBIpa’k€HHEM, KOTOPOE €IMHOITACHO HC-
MOTB3YETCS BCEMHU WICHAMH YKOHOMHYECKOTO HAyIHOTO
co00IIIeCTBa, SBISETCS, HA HAIll B3IJIS/I, IPU3HAHKE TOTO
(axTa, 9T0 MapKemuHe — 3o OMPACTb HAYUHO2O 3HAHUSL.
[NockonbKy «rt00ast Hay9Has AUCIUIUTHHA JO0JDKHA YI0B-
JICTBOPATH COBOKYITHOCTH OTPEACICHHBIX TPeOOBaHMIA,
HEOOXOIUMBIX U IOCTATOYHBIX JISl BBIICIICHUS U OTTPaHH-
YCHUS HAYKH OT JPYTHX BUI0OB IO3HABATEILHON ACATEIb-
HOCTH cyOBeKTa» [12, ¢. 23], K ’TUM TpeOOBaHUSIM, KaK
MIPABUJIO, OTHOCAT TaK Ha3bIBaeMbIC (PAKTOPHI HATUYUSI.

B uccnenosanuu I. B. ActparoBoii 10ka3zaHo, 4TO
MapKETHHT KaK CaMOCTOsTEeNIbHAS HAyTHAs TUCITUTLTIHA
YIOBIIETBOPSICT KOMILIIEKCY (PakToOpoB Hamu4us: 1) camo-
CTOSITENTFHBIN OOBEKT UCCIENOBAHNS; 2) IMITUPHUIECCKAS,
WJIH «JTOHAYYHAs, IPEIBICTOPHS; 3) TEOPHUs KaK TaKOBas;
4) mpoOiieMaTrKa; 5) MOHATHIHBIN armapar; 6) Bepudu-
[IUPYEMOCTb ITOTYYaeMbIX PE3yJIbTaTOB; 7) 0COOEHHOCTH
MIPOSIBIICHUS B pa3IMUHBIX ycioBusx [13, c. 30].

Taxke MapKeTUHT TPEACTABISET COOOM M 0COOBIH
BUJ] MIPAKTHUUECKON AEATENbHOCTH, YTO TOXKE HE BBI3BI-
BaeT pa3HOIIACHHU y WICHOB HAyYHOTO COOOIIEeCTBa, MO~
CKOJIBKY MapKETHHIOBasi HaykKa BBIPOCIIA, KaK H3BECTHO,
U3 MPAKTUKH.

BTopbiM BeIpaXKeHHEM, UCTIONB3YEMBIM HAyYHBIM CO-
00IIeCTBOM, ABJISICTCS HAyYHAs TEPMUHOJIOTHUSA B LIETIOM
U OIpe/ieleHne MapKeTUHra B yacTHOCTH. Ha Texymuii
MOMEHT M3BECTHO CBBIIIIE IBYX ThICSY IehUHUIMNA Map-
KETHHTa, a TAK)KE MHOYKECTBO KOHIICTITOB €TO COIEPKAHUS
Y 3BOJIFOIINY C ITO3UIHIA YKOHOMUKH U IPYyTUX OTpaciieit
3HaHUs: PrII0CcOPUH, COLMOTIOT UM, TICUXOJIOT MU, MEHETK-
MEHTa, MpaBa, MeIaroruK, MaTeMaTHKu u ap. [Ipema-
raroTcs U MEXIUCIUIIMHAPHBIC MOIXOABI K TPAKTOBKE
MapKETHHTa KaK CIIOKHEHIIIETO SIBICHUS 00IIIECTBEHHOTO
BOCIIPOU3BOICTBA.

Hecmotps Ha mMmeromuecs: pa3audus B MOIX0AaxX
K OTIPEEIIEHHIO COIePKAHMUS MApKETHHTa, OOJIBITHCTBO
YUCHBIX MOIJCPKUBACT ACHUHULINIO, IPEIIaracMyro
OJHOH W3 KpyMHEHIINX MpoQeCCHOHATBHBIX accoIHa-
Uil B Mupe — AMEpPUKAaHCKON accolnaleil MapKeTHH-
ra (AMA): «MapKeTUHT — 3TO JeATEeIIbHOCTh, HabOp
WHCTUTYTOB M TPOIECCOB JUIS CO3JaHUs, Iepeaad,
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MIPEICTABICHUS U OOMEHA MPENIOKCHUSIMHU, KOTOPHIE
MOTYT UMETh IIEHHOCTb JUIA MOTpeOUTENeH, KIIMEHTOB,
MapTHEPOB U OOIIECTBA B IETOM»*.

HWcxomst n3 HAIETo TMYHOTO OIBITa MPO(ecCHOHahb-
HOM KOHCAJITUHTOBOH IS TEIbHOCTH, MBI CUUTAEM BIIOJTHE
MIPaBOMEPHBIM HUCTIONB30BaTh HA MIPAKTHUKE OTIPEIIEICHUE
MpeAcTaBUTENEH YPaIbCKON HayYHOM IIIKOJIBI, KOTOPOE HE
npoTuBopednT AehuHUIn AMA: « MapKeTHHI — 3TO
AesITeIbHOCTh X03AHCTBYIOIIEro cy0beKTa pPbIHKA,
HamnpaBJeHHasi HA pellleHUe IBYeAUHOI 3agadu:
€ O/IHO¥i CTOPOHBI, YIOBJICTBOPEHHE IOTPeOHOCTEl 110-
TpeOuTe el HeleBbIX PHIHKOB, a ¢ IPYIroii CTOPOHBI,
NnoJiy4yeHne BBIFOAbI X03sIiCTBYIOIIUM CYy0beKTOM)
[14, c. 8-9]. UupIMU crioBamMH, MapKETHHI 3aHUMAETCS
COIVIACOBAaHMEM MHTEPECOB KOHCYMEHTOB® M XO3SIHCTBY-
FOIIUX CYOBEKTOB PHIHKA.

Takum oOpasom, crnenys 3a T. KyHoMm, MBI MOXeM
CKa3aTh, YTO COBPEMEHHAss MApPKETHHTOBAs MapagurMma
HMEET COOCTBEHHBIE CUMBOJUYECKUE O0OOIIEHHS, KO-
Topbie (OPMAIM30BAHBI W/HIIA BEpOAITM30BaHbI. XOTS
KaTeropruaabHBIA armapar COBPEMEHHOTO MapKEeTHHTa
BEChMa JIUCKYCCHOHEH, OH aKTUBHO 00CYKIAaeTcs U UC-
TIOJTb3yETCsI Ha IIPAKTUKE WICHAME HAyYHOTO COOOIIECTBA.

2. Memagusuueckue uacmu napaouemvl MapKemuH-
2@ — 3TO OOIIEeTPU3HAHHBIC TIOJI0KEHHUS, KOTOPBIE «CHA0-
YKAFOT HAYIHYFO TPYIIITY MPEANOYTHTETEHBIMU H JJOITYCTH-
MBIMH aHAJIOTUAMU U MeTapOopaMu U IIOMOTAIOT OTIpe/ie-
JUTh, YTO JOJKHO OBITH NMPHHATO B KAYECTBE PEIICHUS
TOJIOBOJIOMKH U B KadecTBe 00bsicHeHus1. 1, Hao0opoT, mo-
3BOJISTIOT YTOYHUTH [IEPEUCHb HEPEIICHHBIX TOJIOBOJIOMOK,
CIOCOOCTBYS B OIIEHKE 3HAYMMOCTH KaKI0W U3 HUX» [1].
Meraduznueckue 4acTH COBPEMEHHOTO MapKeTHHTa
MIPEJCTABISAIOT COO0H COBOKYMHOCTH CYNIECTBYIOIINX
KOHIICTIIMK ¥ Teopuit. OJHUM W3 Haubosee N3BECTHBIX
KOHLICIITOB SIBJISIETCS. MEOopusi 2Mmanoeg 36010yul Mape-
munea. B coBpeMEeHHOI Hayke CUMTAETCs, 4YTO B CBOEH
ABOJIOINH TII00aTHHBIN MapKETHHT MPOIIEN HECKOIBKO
ATANoOB Pa3BUTHS, CPEAH KOTOPHIX TPAAUIIMOHHO BEINIE-
JISTIOT MATH OCHOBHBIX KOHLIENTOB: 1) KOHIIETILIUS COBEP-
IICHCTBOBAHUS ITPOU3BOJICTBA; 2) COBEPIICHCTBOBAHUS

4 JlocnosHo: «Marketing is the activity, set of institutions and
processes for creating, communicating, delivering, and exchanging
offerings that have value for customers, clients, partners, and society
at large». crounnk: The MASB Common Language Project, 2015.

5 KoHCyMeHT — OT aHIIL. fo consume («IoTpediIsaTh»), 0003Ha-
YaeT «IOTPEOUTENb TOBAPOB U YCIyI».
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TOBapa; 3) MHTCHCH(PUKAIIUN COBITA; 4) KOMIUIEKCHOTO
(MM MHTErpUPOBAHHOIO) MApKETUHIA; 5) COLUANbHO-
STHUYECKOTO MapKeTHHTa. HekoTopble yueHsle mperia-
TaloT JIOTIOJTHHUTH M3BECTHYIO CXeMy HOBBEIMH JTallaMu
pa3ButTusl, npucynmMu Hadany XXI Beka, TAaKUMH Kak
9Tarn rmodanm3anun MapkeTuHra [ 15]; BceoOrei ceppmsa-
i (total service) [ 16]; pecypcHO-MICHTU(DUKATTUOHHOTO
mapkeTuHra [ 14, 17]; mapkeTunra B3anmonaerictsus [ 18];
JloBepuUTeNbHOro Mapketunra [19]; neiipomapkernnra
[20]; e-marketing, wiu 3Tamn 3MEKTPOHHOW KOMMEPIIUN
[14, 21], u op.

Wmerorcst uccnenoBanms, B KOTOPBIX TpeJyiaraeTcs
Y WHas TIEPUOAM3ALNS HTAMOB IBOIIONNY MapKETHHTA.
Hanpuwmep, T. Amonep u Y. Craiinc [22] BELACTIIN TPU
JTana Nepuoau3alfy B HBOJIONMHA MapKeTHHTra: 1) ma-
TEMaTHYeCKUH WIIN KapTe3WaHCKUH MapKeTHHT (COOT-
BeTcTBeHHO, math marketing u Cartesian marketing);
2) BoeHHBII MapkeTHHT (War marketing); 3) MapKeTHHT,
MOCTPOCHHBIA HA JIFOOBU, ¥ SMIATHICCKUN MApPKETHHT
(cooTBeTcTBEeHHO, love marketing m empathy marketing).

WHTepecHoli npeacTaBiseTcs Ieproar3anis dTaroB
MapkeTHHra, npeanoxkenHas O. A. Tpetbsik [23]:

1) porHOUHAS ympaBiIeHUYECKasT KOHIICIIIUS, TOCTPO-
€HHasl Ha OTHOCHUTEJIbHOW CTaOMJIBHOCTH II00AJTBHOTO
peiaka B 1960-¢ 15

2) 1970-1980-¢ rr. — cTpaTeruvyeckasi KOHLEMIIUS
YIPaBICHUS MAPKETHHIOM;

3) maunHag ¢ 80-x rm. XX B. — CETEBOM MapKETHHT
(net-marketing).

Kpome MapKeTHHTOBBIX KOHIICNITOB M ITAIOB IIe-
pHOAM3AIMH HCCIIEeIOBATENI PACCMaTPHUBAIOT U WHBIE
MeTapU3NIECKIE YaCTH, B YACTHOCTH, CaMy MapagIurMy
MapkeTHHTa. Tak, B MCCIEIOBaHUAX psiia aBTOPOB CO-
BpEMEHHAasi MapKETHHIOBasl [Tapagurma u3ydyaercs yepes
npu3My BHegpeHus uHHoBauuil. Hanpumep, O. V. FOnna-
IIeBa OTMEYAET, YTO «...HOBBIN MOAXO0/] K MAPKETUHTY KaK
HHCTPYMEHTY (hopMHpoOBaHMS MOTPEOHOCTEH U cripoca
(hopMUpyeT HOBYIO MapKETUHTOBYIO MapaaurMmy, CyTh
KOTOPOH 3aKIIIOYaeTCs] B YMEJIOM CO3IaHHH IOTPeOHO-
CTH U CIIpOCa Ha MHHOBAaLlMOHHBIE TOBaphl» [24]. Kak
CIIEZICTBHE, HOBasi MAPKETHHIOBAsl MapaJurMa akTyaau-
3UpYeT ¥ HOBBIC BOIIPOCHL: CO3AaHNE WHHOBAITMOHHBIX
TEXHOJIOTHH, Ha 0a3e KOTOPBIX MOXKHO pa3padaThIBaTh
HOBBIC TOBapbl U 00y4yaTh MOTPEOUTENS TEXHOIOTHSIM
OTPeOICHUS STHX TOBAPOB.

bnuzkue nmo3unuu BeickazbiBaeT U M. B. Kotnsipes-
ckas [25] ¢ komeraMmu, paccMaTpuBasi MapKETHHIOBYIO
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mapagurMy B KOHTEKCTE yIPaBICHUS TOTPEOUTETHCKOM
[EHHOCTBIO MTPH peai3aliy MPOTYKTOBBIX HHHOBAIUH.
B wactHocTtu, aBTOpamu npearaercs opmysa pacueTa
MOTPEOUTENHCKOM IIEHHOCTH TOBapa Ha OCHOBE OICHKH
CHJIBI BIIUSTHUSA j-TO HOBOBBE/ICHHS Ha -0 BBITOLY IPOIYK-
Ta, a TAKXKE pacueT YCIOBHOTO U Oe3YCIOBHOTO HHICKCOB
MOTPeOUTENHCKOTO d(h(heKTa KasKJ0T0 HOBOBBEICHISL.

Psin aBTOpPOB paccMaTprBalOT MapKETHHIOBLIC Iapa-
JIUTMBI KaK 9acTh OOMICH mapaJurMbl IPYTHX OTpacieit
3HaHus. Harmpumep, A. BorJJaHOB TOBOPUT O TOM, 4TO Map-
KETHHTOBAs ITapaiuTMa CTalla IPUMEHSTHCS B IOTHCTHKE
¢ 1980-x rT. 171t cuHTE3a (PUPMEHHBIX CHCTEM JIOTUCTUKH
C y4eToM BO3MOXKHOCTeH (hupMbl. Moiein, co31aBaeMble
B paMKax JaHHOU MTapaIiurMbl, «B OMPEICIICHHOMN CTEIICHI
a0CTpaKTHBI, TIEPEMEHHBIC BEIINYMHBI HE UMEIOT YHUC-
JICHHOTO BBIPAXXCHUS, TAK YTO MPOCTHIC aHATUTHICCKUE
pelIeHus Moyy4aTh 3aTpyaHuTensHo» [26]. [Ipumepom
MoxHO cuntate LRP-cucremy (Logistics Requirements
Planning), koTOpast KOHTPOJIUPYET MATEPUATHHBIC TIOTOKH
Ha BXOJIe, BHYTPH U Ha BBIXOJIC HAa YPOBHE KOHKPETHOM
(GUPMBI UITH TEPPUTOPUATHHO-TPOU3BOACTBEHHOTO
00beqMHEHNS.

B uccaenosannu B. U. YepeHkoBa MapKeTHHrOBas
napajurma paccMaTpuBaeTcs IOCPEJICTBOM nepexood
Om KNACCU4ecKux meoputi K COBpeMeHHbIM KOHYEeNnmam:
«...OCHOBHOE M3MEHEHHE MapKEeTHWHTa 3a IOCIETHUE
MOJIBEKA COCTABIISIET TMEPEX0J OT MapKemuHea cOenox
(transaction marketing) k mapkemuney ommnowenui
(relationship marketing)» [27, ¢. 3]. XapakrepHoii uep-
TOM MapKeTHHra OTHOLIEHU SIBJISIETCS cTpareruveckas
HaIpaBJICHHOCTh Ha IIOCTPOEHHUE JIOJITOCPOYHBIX B3aHMO-
OTHOIIICHUH C MMOTPEOUTEIISIMY M ITAPTHEPAMH IO OU3HECY
(TToCTaBIMIKAMI, TOCPEIHUKAMU U T. I1.). IHBIMU cIT0BaMH,
B HACTOSAIIECE BPEMS «...OKOHUATEIHHO OCYIIECTBISCTCS
C/IBUT MapKETHHTOBOY IIAPaIUTMEI B CTOPOHY JTOMHUHAHTEI
oTHoWEeHu» [27, c. 28], a caM MapKeTHHT CTAaHOBUTCSI
«TI00ANTBHBIM WHTETPUPOBAHHO-KOMMYHUKATHBHBIMY.

NuTepecHbie no3unmn BeickasbiBaet U O. A. Koszsoga,
paccMaTpuBalOIIas MApKETHHIOBYIO TAPAAUTMy KakK Mo-
CJIeZIOBAaTEIBHBIN MEPEX0]] OT «0a30BBIX KOHIIETITOBY» K
CKOHLIETITYaJIbHBIM» U « IHCTPYMEHTAIbHBIMY» TOAX0aM
MapKeTHHTa. VCronb3ysi METOOIOTHIECKOE TTPABHIIO
pasznonoaxonnoctu, O. A. KosznoBa 000CHOBBIBAaET
(EHOMEH «XOIUCUYUECKO20 MAPKemUH2a, KOTOPBIH
«...TIPU3BAH COCTUHHUTH B CAMHYIO U CIIOXKHYIO MOJICIb
CYILIECTBYIOIINE KOHIICTIIUU KaK 3JIEMEHTHI I[eIOCTHOM
CTPYKTYPHI IIPH CO3aHIH MHHOBAIIHOHHOTO MEXaHM3Ma
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PETyNUpOBaHMUS COUATEHO-YKOHOMHYECKUX OTHOILIICHUH
Ha SIUHBIX PUHIIATIAX U TEXHOJIOTUAX Ha BCEX YPOBHSIX,
MIPUHUMAs BO BHUMAHHUE OTPACIEBbIE 0COOCHHOCTH PBIH-
koB» [28, c. 61].

Haxonen, nccnenoanusimu I. b. Kneitnepa sBosmto-
MU OCHOBHBIX KOHIICTIIUN MapKeTHHTa MOKa3aHO, UTO
«...MapKeTUHT, KaK U MEHEJKMEHT, 3aKOHOMEPHO Pa3BU-
BAaeTCs B CTOPOHY Bce 001 MMPOKOTO YIETa CHCTEMHOTO
XapakTepa OTHOIIECHHUH ""TPOU3BOAUTEIH — IOTPEOUTETH" .
[IpenmeTom MapkeTHHTa B COBPEMEHHOM OU3HEC-MOICTH
CTaHOBUTCS HE TOJIKO TOBAp WM, CKaKeM, apa "ToBap
mtoc yenyra" (Hanpumep, yciiyra mo 00y4eHuto norpe-
OWTEIsT WCITOJIb30BAHUIO TOBapa), HO U BECh KOMIIICKC
COITYTCTBYIOIIUX JAHHOMY TOBapy MOOOYHBIX pe3yiIbTa-
TOB JICSITEIbHOCTH: OT MEHTAILHOM MOJCIIN, CBI3aHHOM C
JAHHBIM TOBapOM, J10 PEJIEBAaHTHBIX "KeiicoB" U3 ucTopuu
IPEanpUATHs. DTOT KOMIUIEKC (TOBap IUTIOC CBSI3aHHbBIC
C HUM TOOOYHBIC MTPOIYKTHI: ACCOIIUAIINN, MCHTAJIHHBIC
MOJICJIH, KYJIBTYpPHBIC 00pa3Ilbl, NHCTUTYTHI, 3HAHUS
U JIp.) JOJDKEH PAacCMaTPHUBATHCS KaK CaMOCTOSITENIbHAS
SKOHOMHYECKast cuctemay [7, ¢. 46].

Takum obpazom, niepedpasupys T. KyHa, Mmbl MokeM
cIenaTh BEIBOM, YTO K HACTOSIIEMY BpeMeHH MeTadu-
3UYECKHE YAaCTH MapKETHHTa MPEACTaBISAIOT cO00H co-
BOKYITHOCTh MHOKECTBA KOHIIETIIIUN U TEOPUI, KOTOPHIE
HMMEIOT pa3lIM4Hble TPAKTOBKM M TOJKOBaHUA. Bce 3T
HOBBIE MEPUOAM3AINU (KOHIICTITHI) SBOJIOIUNA MapKe-
THHTA PacCMATPUBAIOTCSI aBTOPaMH B Ka4eCTBE CYIIe-
CTBYIOUIMX KaK MapajuiebHO, TaK U MOCIEI0BATEIbBHO
B PA3IHYHBIX KOMOMHAITHSIX, 9YTO, Ha HAIII B3IVIS, JTUIITHAT
pa3 MonTBepIKIaeT IMHAMUYHOE Pa3BUTUE OOIICH TCOPUHU
MapketuHra. Kpome Toro, nepedncieHHbIe MOIX0 b Uc-
TOJIb3YIOTCS Ha IPAKTHKE U TEM CaMbIM OKa3bIBaIOT BO3-
JICCTBUE HA PAa3BUTHE COBPEMEHHOM SKOHOMUKH B LIEJIOM
U €€ OTAENbHBIX CEKTOPOB B YACTHOCTH.

HaGnogaromumiics rmropaiu3M MHEHH OTHOCUTEIb-
HO COICPKaHMS COBPEMEHHOTO MAapKETHHTA B IEJIOM HE
MPOTUBOPEUYUT MOHUMAHUIO TOTO, YTO MO CBOEH CyTH
MapKETUHT 3aHHUMAaETCsl COTNIACOBAaHHUEM HMHTEPECOB TO-
TpeOuTeNne 1 X03IUCTBYIONNX CyOBEKTOB PHIHKA.

3. Lennocmu napaouemvl mMapkemuHeda — 3TO IO
BO3MOKHOCTH TaKHe IICHHOCTH, KOTOPEIE JOJKHBI OBITh
«...MPOCTBIMH, HE CaMO-ITPOTUBOPEYUBLIMHU U ITPABJIOTIO-
TIOOHBIMH, T. €. COBMECTUMBIMH C JPYTUMH, TapaIICIHEHO
M HE3aBUCHMO Pa3BUTBIMU TEOPHUSMHU. B 3HaunTenbHO
OoJbIIICH CTENCHH, YeM APYTHE BUIbI KOMIIOHEHTOB JTUC-
UTUTHHAPHON MaTpPHUIIBL, IEHHOCTH MOTYT OBITH OOIIIMHU
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IUTSL TEOZICH, KOTOPBIE B TO XK€ BPEMsI IPAUMEHSIOT UX TI0-
paszHoMy» [1].

AHanu3z AOCTYITHOMN JIUTEPATypPhl TO3BOJIHII HaM CJie-
JIaTh BBIBOJ, YTO B KOHTEKCTE MapaurMbl MapKETHHTA
HeHHOCTH (aHIv1. values) paccMaTpUBarOTCs, UCXOJS M3
PacCTaHOBKH aKIIEHTOB Ha CIEAYIONINE TPU OOBEKTa
uccienoBanus: a) Topap (yciyra); 0) morpeOuTens;
B) IIPOIABEI/ TIPOU3BOTUTEb.

a) ToBap (yciayra). OCHOBHOE€ BHUMaHHE MCCIIEI0Ba-
TeJiel oOpalieHo Ha pa3padoTKy HOBOTO/MOJICPHU3AITUIO
HMEIOIIET0Cs IIPOMYKTA C 33 JaHHBIMH CBOMCTBAMH, HCXOIIS
U3 [PEIIOYTEHHH 1IENIeBOM aymuTopur®, IIpu 3TOM MOHH-
MaeTCsl, 9TO Ha0Op KauecTB (CBOWCTRB), MPUCYIIIUX TOBAPY
(ycmyre), CyObEKTHBHO BOCIIPHHUMAETCS TIOTPEOUTEIICM
KaK COBOKYITHOCTb PAIIMOHATIBHBIX U SMOIIMOHATIBHBIX LICH-
HocTel ToBapa. COOTBETCTBEHHO, MAPKETHHT HallEJIEH Ha
TO, YTOOBI IOHSTH BEIMYMHY (BRKHOCTB) M XapaKTep ITUX
LIEHHOCTEH, KOTOPEIE 00YCIOBINBAIOT PHIHOYHEIN BEIOOD
KOHCYMEeHTa (T. €. pelIeHHe O TIOKYTIKE TOBapa IoTpedunTe-
nem). H. A. ITnatoHoBa moguepkuBaeTt: «B paMkax Mapke-
THUHTOBOH ITapa UMbl 00beM OTPEOICHIS OTIPEETISIeTCS
HE CTOJBKO MPOM3BOJICTBOM, CKOJIBKO BOCHPHHMMACMOM
MOTpeduTENeM IIEHHOCThIO 00BheKTa 0OMEHa, a TaKKe
3 PEKTUBHOCTHIO YCUITHIA TI0 MAPKETHHTY. Y TIOTPEOHUTENS
TIOSIBIISICTCS] BOBMOYKHOCTB YIOBJIETBOPUTH OTIPEACTICHHYIO
MOTPEOHOCTH Pa3IMYHBIMU criocobamm» [29].

0) nmorpeduTeib. B 1aHHOM cilydae MapKeTOJIOTH
HalleJIeHbI Ha Pa3paboTKy CpeICTB OOy KAeHHS IOTPeOH-
TeJIsl K IIOKYTIKE TI0 IIPHHIINILY, KOTOPBIH MBI MOKeM c(hop-
MYJIHPOBATH clenyromuM oopazom: «[lokymnait Gombie,
MOKyTIai yarie, MOKymai paJoCTHO U TIOKYTIaid TOJIEKO y
Hac!» [Ins peanmuzanuu 3TOro MPUHIUMIIA MAPKETOJIOTH
(OpMHUPYIOT Tak Ha3bIBAEMOE [IEHHOCTHOE MPE/IIIOKEHUE
qutst norpedutens (LIIT), T. e. «...leHTpoOoOpas3yIoITy 0
9aCTh ONEPAMOHHOTO MapKETHHTA — CPOKYCHPOBAHHOTO,
nuddepeHIpoBaHHOTO U IPHUBJIEKaTeIbHOTO. B TO Bpe-
Ms kak (opmater T y pa3HbIX opraHuzanuii MOTYT
OTJINYATKCS, BCE OHU JTOJDKHBI CTPYIITUPOBATHCS BOKPYT
9THX IPEIUIOKEHNUHN, YTOOBI YIOBIETBOPSATH MOTPEOHOCTH
CBOMX LIeJIEBBIX aynuTopuit» [30]. B camom obmiem Buje
CTPYKTYypa LIEHHOCTHOTO MPEAIOKEHUS IS TOTPEOUTEIS
npejcrapieHa B Ta0. 1.

¢ TleneBoil ppiHOK, WK HeieBas aynuropus (LIA), — a0 Ta
rpymmna norpedureneii (KIMEHTOB, ITOKyNaTelNeil), KoTopas odecre-
ynBaeT He MeHee 80 % o0bema Mmpoaax X03aHCTBYIONIETo CyOheKTa

(pupmsr).
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Tabmuna 1
CTpyKTypa HeHHOCTHOTO MpeIJI0KeHus 151 moTpeduTeist*

Table 1. Structure of value proposal for the customer*

IlennocTHOE
npe/JIo/KeHne
JUIs1 noTpeduTes /
Value proposal
for the customer

Oobsicuenne / Explanation

OrnpezenuTe LeIeByIo ayAUTOPHIO, BHUMAHHE KOTOPOit
BbI XoTHUTE TIpUBIeYb / Define the target audience,
which you wish to attract

Kro? / Who?

JlaiiTe ob1ee onucaHue ayIuTOPUK — MPOOIEMBI,
notpebHocTH 1 xenanus / Generally describe the
audience — problems, needs and desires

Yro? / What?

BriOepute 1Ba yHHKANBHEIX HPEUMYIIECTBA CBOETO
TIPOAYKTA WIIK YCITYTH, IIPUBJICKAIOIINC HOTpe6HTeJ’ICﬁ
Y BBIACIIONINE BaC HA (bOHe KOHKYPEHTOB /

Choose two unique advantages of your product or
service, which will attract customers and distinguish
you from the competitors

Tlouemy? / Why?

OGbsICHATE, [OYEMY Balle MPEAIOKCHHE Jy4Ile
HPE/UIOKCHHS KOHKYPECHTOB — CBOMCTBA MPOAYKTa /
Explain how your proposal is better than that of your
competitors

Kax? / How?

CKOJIBKO JIOJKEH 3aruiatiTh norpedurens? Hackonbko
Ballla [IEHA OTIIMYAETCS OT LIEHbI KOHKYPEHTOB? /

How much should a consumer pay? How does your
price differ from that of your competitors?

Cxkonbko? / How much?

KakoBbl ansTepHATHBBI LIS IOTpebuTeNs (Hapumep,
YTO OHM MOTYT TOJYYHTh Y APYTUX MOCTABIIMKOB)? /
What are the alternatives for the consumer

(for example, what can they get from other suppliers)?

Tlouemy uer? / Why not?

* CocTaBJIeHO aBTOPaMHU Ha OCHOBaHHUHU McTouHUKA [30].
* Compiled by the authors basing on [30].

B) NMpoJaBel/NPpou3BoauTe]b. OCHOBHBIM HHCTPY-
MEHTOM CO3JJaHMs [ICHHOCTH B TAHHOM CIIy4ae sSIBJISICTCSI
TIOHSITUE IIETIOYKA IIEHHOCTEM», KoTopyto B 1985 1. ripen-
noxxun Maiikn Iloprep, nmonpasymeBas COBOKYIIHOCTb
BCEX BHJIOB JICSATEIBHOCTH XO3SHCTBYIOIEro cyObeKTa,
HaITpaBJIeHHbIX HA CO3/JaHHE TIOTPEONTEILCKOH IEHHOCTH,
Onaromapsi KOTOPOH OCYILECTBIICTCS IIOKYIKa TOBapa/
yeiyru. Ha moHATHH «lienoyka LHEHHOCTEN» CTPOUTCS
CTpaTeruvyeckoe ynpaBiieHne (pHUpPMBI, TTO3BOJISIONIEE
BBIJIENTUTH KaK MUHUMYM JI€BATH HAIPaBICHNI CO3AaHUS
neadoctH [31]:

— ISITh OCHOBHBIX BUJIOB JIESITENBHOCTH (BHYTPEHHSSA
JIOTMCTHUKA, OIIEpaliy, BHEIIHSAS JIOTUCTUKA, MAPKETHHT
U POk, 00CTyKMBaHUE);

— YeThIpe CONMYTCTBYIOIIUX BUJA AEATEIBHOCTH
(MaTepualbHO-TEXHUYECKOE CHAOKEHUE, Pa3BUTHE
TEXHOJIOTHUHl, yNpaBieHNEe YETOBEUECKHIMU PecypcaMm,
MHPPACTPYKTypa KOMITAaHHN).
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[{emouka rieHHOCTEHN «pa3/IETsieT ACSITEIHHOCTh KOM-
TIAHWH Ha CTPATETUYECKH Ba)KHBIC BUJBI JCSTEIHHOCTH
C IIETIBIO U3YUYUTD U3AEPKKH H CYIIECTBYIOIINE H BO3MOXK-
HBIe cpezcTBa nuddepentmanum» [31]. Konkypentaoe
MPEUMYIIECTBO KOMIIAHUU BO3HUKAET KaK Pe3yiabTaT
BBITTOTHEHUS ATHX CTPATETUIECKHUX BUIOB ICATSIHHOCTH
JIy4Ille KOHKYPEHTOB.

CuynraeM HEOOXOTUMBIM OTMETHTh, YTO IIEIIOYKa I[EH-
HOCTEH, 110 CyTH, HalleJIeHa He CTOJIBKO Ha pa3paboTKy
HanboJiee CTPATETUYECKH BBITOJHBIX, 3P (HEKTUBHBIX
YIpaBICHYSCKUX PEIICHUH, CKOIBKO IMEHHO Ha CO2ld-
cosanue unmepecog X03IUCTBYIOUINX CYyOBEKTOB (IpH-
OBLIIb, MapKa MPUOBLIH) U IOTpeOUTEIIS (YIOBICTBOPEHHUE
paIMOHATBHBIX ¥ UPPANUOHATBHBIX JKelaHwii). THpIMEI
CIIOBaMH, ¢ OJHOH cTopoHbl: «[loTpeburenu Bocmpu-
HUMAIOT [IEHHOCTH TPEITIOKEHUS, HCXOI U3 TOTO0, Ha-
CKOJIBKO OHO COOTBETCTBYET MX MOTPEOHOCTSM, KAKOBBI
€ro MPEeNMYyIIeCTBa, HACKOIBKO OUEBUIHEI (PMHAHCOBEIC
BBITOJIBI M KAKOBA BO3MOYKHOCTEH DKOHOMHH, CKOJIBKO Bpe-
MEHH YIAacTCs COXPAHUTh, KAKWE JOTIOTHUTEIbHBIC BO3-
MOXXHOCTH ITOJTyYUTh, €CIIH UCIIOIH30BaTh Balll MTPOIYKT
uiu yeiayry» [30]. C npyrod CTOpOHBI, MPOU3BOANUTENH/
TIPOMIABEI] CTPEMHUTCSI MUTHIMU3UPOBATH CBOH U3ICPIKKHI
Y MaKCHMHU3UPOBATh JIOXO/IbI 32 CYET HauOoJIee TI0JIHOTO
YIOBIETBOPECHUSI TTIOTPEOHOCTE KOHCYMEHTA, a TaKKe
«CO37aHUs, TOIICPKAHUSI H PACIIMPCHHS MPOYHBIX,
MOJIHOIEHHBIX B3aMMOOTHOIICHUH C MOTPEOUTEIIMH
U IpyrMMHU apTHepamMu koMnanumy [32, c. 466].

Taxum obpaszom, nepedpasupys T. Kyna, Mbl MoxkeM
CHeNaTh BBIBOJ, YTO K HACTOAIIEMY BPEeMEHHU IIEHHOCTH
(values) mapajaurMbl MapKeTHHTA MPEICTABIISIOT COOOM
MOHATHS, IPOCTHIE» U «COBMECTUMEIC C IPYTHUMH,
MapaJuIeTbHO W HE3aBUCHUMO Pa3BUTBIMH TCOPUSMI,
KOTOpPBIE SBJISIIOTCSI, C OJHON CTOPOHBI, OOLIMMH U B TO
K€ BpeMs «IIPUMEHSIOT UX IO-PAa3HOMY», UCXOIs W3
paccTaHOBKH aKIEHTOB Ha CIEAYIOIIHE TPU 00bEeKTa
uccienoBanus: a) Topap (yciyra); 0) morpeOuUTENb;
B) ITPOJIaBEL/TIPOU3BOTUTENb.

4.«Obwenpunamsie 00pazyvl napaouemvl mapke-
MUHea —3TO COBOKYITHOCTB OOIIETIPHHATHIX CTaH/IapTOB,
WIN aNTOPUTMOB, CXEM U METOJIOB PEILICHUS OTACIBHBIX
KOHKPETHBIX 3a71ad.

MB&I counu 11e71eco00pa3HBIM PACCMOTPETH B JIAHHOM
paszerne BOIpOCH], KOTOPhIE YK€ OZOOpPEHBI MapKETHH-
TOBBIM COOOIIECTBOM. B 4acTHOCTH, NP TPOBEICHUU
MapKEeTHHTOBBIX HccienoBanuii (manee — MU) Bce
YYaCTHUKH PBIHKA: M TTOTPEOUTENHN, U ITPOU3BOTUTEITH/
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MIPONABIIBL, ¥ MMAPTHEPHI, U KOHKYPEHTHI — 3aHHTEPECO-
BaHBI B IOCTOBEPHOCTH TOJyYacMOW HH(OPMAIINH, a
3HAYUT, B YCTAHOBJICHUHU €AMHBIX MPABUJ MPOBEICHUS
MMU. Hanmpumep, MapKeTOIOrH HAYNHAKOT UCCIEJ0BAHUE
Ha OCHOBE CJIeAYIOIIEH NPUHIUIHATIBHON CXEeMBI 3TAIOB
nporiecca uccneaoBanuit [33, c. 59]:

1. Onpenencure MPoOIEMBI.

2. Bribop mpoekTa uccie1oBaHus.

3. Ompenenenue MeToa coopa HHGOOPMAITHH.

4. Pa3paboTka ¢dopmM, 3aNOTHSIEMBIX B X0JlIe HAOIIO-
IICHUH.

5. IlpoekTrpoBaHue BHIOOPKH U COOp JaHHBIX.

6. AHanu3 U UHTEpIpETaIus JaHHBIX.

7. IlonroToBKa oT4eTa O pE3yNBTaTaX UCCICIOBAHUM.

OBraneBas 3THUMHU KJIaCCHYECKHMHU 00pasiamu,
YYEHBIH-MapKETOIOT TIOCTUTAET OCHOBHI TAHHOH HAYKH,
00y4JaeTcsl MPUMEHSITh UX B KOHKPETHBIX CHUTYyaIUsiX
Y OBJIAJIEBAET Jajiee CHEeLMATIbHON TEXHUKON U3yUYeHUs
MapKEeTHHTOBBIX SIBJICHUH.

XOTSl IPUHATO CYUTATh, YTO BAPHUATUBHOCTH, Pa3-
HOOOpaswme U KPeaTHBHOCTH JOJDKHBI CTaTh OCHOBOM
COBPEMEHHOM SKOHOMHUKH, 3aMETHUM, YTO JOCTOBEPHOCTh
MOTy9aeMOoil MApKeTHHTOBOH HH(OPMALINT MOKET OBITh
rapaHTUPOBaHA TOJBKO MOCPEIACTBOM YCTAHOBIICHHS
€IUHBIX HOPM, TIPABII U TPEOOBAHUM, MPEIBIBIICMBIX
Kk MU, 1. e. cranmaprusanueii. CTanmapTu3amys B 00J1acTi
MU nipencraBisieT co00ii «yCTaHOBICHHUE rOCYIapCTBOM
WITH TTPO (e CCHOHATTBHBIMH COOOIIIECTBAMH €IMHBIX HOPM,
MIPABUJII, XapaKTEPUCTUK U TPEOOBAHUH, TPEIBSIBIIEMBIX
K yCIIyT€ MapKETHHTOBOTO NCCIICIOBAHMS KaK MaTepraIIb-
HOMY U HEMaTepUAITbHOMY MPOIYKTY HHTEJUICKTYaIbHOTO
Tpy/aa B IEJsIX 00eCIIeYeHHs: SKOHOMHUH, 0€30TIaCHOCTH,
COBMECTUMOCTH M B3aUMO3aMEHSIEMOCTH, YHI(DHUKAIINH,
€IMHCTBA U3MEPCHUN U BepupHUIMpyeMocTH, coOmrome-
HUsI KOMMepueckol Taitus» [34, c. 233].

Cranaapruzaiys B o0iacti MU 0CHOBBIBaeTCS HA MEXK-
IyHApOAHBIX CTAHAAPTAX M KOAEKCAX MPOPeCCHOHATIBHBIX
accolManuil UccieIoBaTeei, KOTopble U 00eCIICUMBAIOT
MEXaHHU3M PEryIupOBaHHs M KOHTPOJIS Ka9eCTBA BBITIOIHE-
aust MU. OmHO# 13 HanOosee N3BECTHBIX U aBTOPUTETHBIX
seisiercst ESOMAR — European Society for Opinion and
Marketing Research. 3nauntensHo oOnerdmi pemenne
KOHKPETHBIX UCCIICIOBATEIILCKUX 33/1a4 MAPKETHHTA ITPH-
HaThIH B 2006 T. oTpacieBoit cranmapt [ISO 20252 «Mapke-
TUHTOBBIC HCCIICIOBAHUSL, OIIPOCHI OOIIIECTBEHHOTO MHCHUS
U COoIMaNbHbIe HccenoBanys. OCHOBHbIE TEPMUHBI U TPe-
OOBaHUSI K OpPTaHU3ALNI UCCICIOBAHIID) [35].
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Takum 00pa3oM, B HACTOSIIIMH MOMEHT OOIIECTIPHHS- BriBoaLI

ThIe 00PAa3IIbI TAPAUTMbI MAPKETUHTA OIICHUBAIOTCS KaK PestoMupys BBIIEU3TIOKEHHOE, CUNTAEM HEOOXOIH-

COBOKYITHOCTb OOIICTIPUHSTHIX CTAHIAPTOB (AJITOPUTMOB)  MBIM IIPECTABUTH aBTOPCKYIO TPAKTOBKY CONEPKAHFS

Y METOJIOB PEIICHISI KOHKPETHBIX 3anad M. qucruiuimHapHoi Marpunel T. KyHa mpUMEHUTENIBHO

K MapKEeTHHTOBOM mapaaurme (Tad. 2).

Tabnuua 2
Jucnuninnnapuas marpuna T. Kyna npuMeHnTeIbHO K MAPDKETHHIOBOM NMapajurMe (B aBTOPCKOH TPaKTOBKe)

Table 2. Disciplinary matrix by Th. Kuhn applied to marketing paradigm (authors’ interpretation)

HaunmenoBanue
JJIeMeHTa MATPHIbI /
Title of the matrix element

Conepikanue 3J1eMeHTa MATPHIIbI /
Content of the matrix element

CumBonuyeckue 0000uenus / | DTo Te BBIPaXKEHHs, KOTOPbIE HCIONIb3YIOTCS WICHAMH HAYYHOIO COOOIIECTBA (HayYHOI rpyIibl) 6e3 pa3HOIIacHil 1 COMHEHHiT 1 MOTYT OBITH 00-
Symbolic generalizations JIeYeHbI B JIOTHYECKYI0 HOpMY, JIerko (hOpMaI30BaHbI HIIH BEIPaXKEHBI CI0BecHO. Hampumep: «ToBap — 3T0 COBOKYITHOCTB GJ1ar, yI0BIETBOPSIONIMX
ﬂOTp€6HOCTH n0Tpe6nTem{» HWJINA «LE€HA ABJISETCS CTOMMOCTBIO €IMHUIIBI TOBApa, Bblpa)KEHHOI\;l B JICHbIaX, WJIN JEHE)KHBIM BbIPAKEHUEM CTOMMOCTH
€IMHAULBI TOBapa, MJIN KOJIYECTBOM JIEHET, KOTOPOE TOTOB 3 TOBap 3aruiaTiTh mokymareis» / These are the expressions that are used by members of
the scientific community (research group) with no differences and doubts and can be cast into a logical form, easily formalized or expressed verbally.
For example: "goods is a set of benefits that meet the needs of the consumer" or "the price is the unit value of the goods expressed in money, or the
monetary value of the item unit cost, or the amount of money the buyer is ready to pay for the goods"

Meradusuaeckue gactn / D70 06IIENPH3HAHHBIE TONOKEHHUS THITA KMAPKETHHT — 9TO JISATENbHOCT, HAGOP MHCTUTYTOB H MPOLECCOB /IS CO3AHNS, MEPeIadH, NPeCTaBICHUS
Metaphysical parts 1 00MeHa MPEIOKEHUAMH, KOTOPbIE MOTYT HMETh LICHHOCTb JULS IIOTpeOUTeNIeH, KIMeHTOB, IapTHepoB 1 odimecTsa B neiaom» (The MASB Common
Language Project, 2015), nin «MapKeTHHT 3aHHMAETCS COITACOBAHHEM HHTEPECOB KOHCYMEHTOB M XO3SHCTBYIOIIMX CyOBEKTOB PhIHKa». DTH MO-
JIOKEHHS «CHAOKAKOT HAYUHYIO IPYIITY IIPEANOYTUTENbHBIMU U JIONYCTUMBIMU aHAJIOTHAMU M MeTahOpaMu H OMOTAKOT ONPEIEIUTh, YTO JIOJKHO
OBITH MPUHSTO B KAYECTBE PEIICHHS TOJOBONIOMKH 1 B KadecTBe 00bACHeHHs. Y, Ha060pOT, MO3BOISIOT yTOUHHTH IEPEUCHb HEPEIICHHBIX TOTOBOIO-
MOK, CII0COOCTBYs! B OLICHKE 3HAUMMOCTH Kaxk 10 3 Hux» [2] / These are the generally accepted statements, such as "marketing is the activity, set of
institutions and processes for creating, transmitting, submission and exchange of proposals that may have value for consumers, clients, partners and
society at large" (The MASB Common Language Project, 2015), or "marketing deals with the coordination of the interests of consumers and economic
entities of the market". These provisions "provide a scientific group with preferred and permissible analogies and metaphors and help to identify what
should be taken as puzzle solution and as an explanation. And, conversely, they make it possible to specify the list of unresolved puzzles, helping in the
assessment of the significance of each of them" [2]

Ilennocrn / Values TToapasyMeBaloTCsi 110 BOBMOKHOCTH LIEHHOCTH, KOTOPBIE IOJDKHBI OBITh «IIPOCTBIMHU, HE CAMOIPOTHBOPEUHBBIMH U TIPABJIOTIOIOOHBIMH, T. €. CO-
BMECTHMBIMH C IPYTHMH, TIapajiielbHO U HE3aBHCUMO PA3BHTBIMH TEOPHAMH. B 3HaunTe15HO GOMIBIICH CTEMEHH, YeM APYTHe BHIbI KOMIIOHEHTOB
JICLMIUTHHAPHON MATPHIIBI, [IEHHOCTH MOTYT OBITH OGLIMMH JUIS JIIOZIEH, KOTOPBIC B TO 7Ke BPEMsl IIPUMEHSIOT X T10-pasHoMy» [2].

B KOHTEKCTe MapaurMbl MAapKETHHTa EHHOCTH PAaCCMATPHBAIOTCS MTOCPEACTBOM PACCTAHOBKH aKIIEHTOB Ha TPEX 0OBEKTaX MCCIIEIOBAHMS:

a) ToBap (yclyra) — Co3laHHe HOBOTO TOBapa n/mix GopMHupOBaHHE HAOOPa KauecTB, IIPHCYIIHX ToBapy (yCIyre), BOCIPHHUMAEMBIX ITOTPEOHTEIEM
KaK COBOKYITHOCTb PAllMOHAIBHBIX U SMOLHOHATBHEIX yeHHOCHell TOBApa;

6) norpeduTeNb — pa3paboTKa «YeHHOCIHO20 NPediodicenis Tl HOTPEOUTEII;

B) MPOJIABELY/ IPOM3BOIUTENH — HCXOMS U3 MOHATHS «fenoyKd yeHHocmeil» CTPOUTCS CTPATerHyeckoe ynpasieHne GupMbl, T03BOJISIONIEE BbIACTHTE
KaK MHHUMYM JI€BATb HAIIPaBJICHUH CO3aHMs IGHHOCTH: IISITh OCHOBHBIX M YeThIpe comyTcTBytomux / Refers to all possible values that should be
"simple, not self-contradictory and plausible, i.e., compatible with other, simultaneously and independently developed theories. To a much greater
extent than the other components of the disciplinary matrix, values may be common for people who at the same time apply them in different ways" [2].
In the context of the marketing paradigm, values are addressed through emphasis on three research objects:

a) goods (service) — creation of new goods and/or formation of a set of qualities inherent in the goods (service), perceived by the consumer as a
combination of rational and emotional values of a product;

b) customer — development "value proposition for the consumer";

¢) seller/manufacturer — basing on the concept of "value chain", the strategic management of the firm is formed that allows at least nine areas of value
creation: five basic and four related ones

OO6menpuHsTHIe 06pasIb / DTO COBOKYMHOCTh OOMIEHPHHATBIX CTAHIAPTOB, HJIH AITOPUTMOB, CXEM M METOJIOB PEIICHHMs OTACTbHBIX KOHKPETHBIX 3a1a4. Hampumep, cxema stanos
Conventional samples MpoIEecca MapKETHHIOBBIX UCCIIECI0BAHHIA:

Omnpenenenne mpodIeMsl.

Bs16op npoexra nccieoBaHus.

Omnpenenenne metoaa coopa HHMOPMALIH.

Paspabotka (opm, 3aM0IHAEMbIX B X0Ji¢ HAOIIOICHUIA.

IIpoekTuposanue BEIOOPKH U cOOP TaHHEIX.

AHaJIN3 ¥ MHTEPIIPETALMS JaHHBIX.

TToxroToBKa OTHETa O Pe3yAbTATaX UCCIIEIOBAHUMA.

MapxeTosior IpHMeHseT KIIACCHYECKHE CXEMbI B KOHKPETHBIX CHTYAIHsX, HCIIOIb3YeT CHELUAIbHYI0 TEXHUKY H3yUYEHHs SBICHHIH, 00pa3yIomux Ipei-
MeT MapKeTHHTa, COOMIOas P 3TOM OTpacieBble CTaHAapThl Ha npoBeaeHne MU (nanpumep, ISO 20252) / This is a set of conventional standards, or
algorithms, schemes and methods for solving specific tasks. For example, the scheme of the stages of the marketing research process is:

1. Definition of the problem.

2. Research project selection.

3. Definition of a data collection method.

4. Development of forms filled in during observations.

5. Sample design and data collection.

6. Analysis and interpretation of data.

7. Preparation of the report on research results.

A marketer applies the classical schemes in specific situations, uses a special technique to study phenomena that form the subject of marketing, while
respecting industry standards on the conduct of marketing research (e.g., ISO 20252)

Nowh W=
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MBI 1Tos1araem, 4To OHa IMO3BOJISIET HE TOJIBKO BBISIBUTE
KaueCTBCHHOE HAITOJTHEHUE KaKIOTO DIIEMEHTA MATPHIIBI
MIPUMEHHUTEILHO K MAPKETHHTOBOM TapaiurMe, HO U MO-
JKET CTaTh MOOYIUTEITHHBIM HavaJoM JIJIS NaTbHEHIIHX
KOJTMYECTBEHHBIX UCCIIEIOBAHNUIN CONIEPIKaHNS MATPHIIBI.
BbIBOIBI HCCIIEOBAHMUS OUEBUIHbL:

1. [MTapagurmMa kak 0CoOBIi MHCTPYMEHT HAYyYHOTO
HCCIIeIOBAHMS SIBIIICTCS HA TEKYITM MOMEHT c1abo m3-
YYEeHHOU TIPOOIeMOI METOIOIOTUN MAPKETHHTA.

2. AHanmu3 JOCTYITHOW HaM JIMTEPaTypbl HE BBISBUI
HUCTOYHUKOB, UCTIOTB3YIOUIIX OUCYUNTUHADHYIO MAMPU-
yy T. Kyna u ee cocmagnaowjue HenocpeoCmeeHHO KaK
Memooono2uueckuil UHCmpymenmapuii IPUMEHUTEILHO
K MapKETHHTY.

3. Mcnonb30BaH mapagurMaTHueCcKUuil MEeToJ| Hcce-
JTIOBAHUS, ¥ OITICAHO COEPKAHIE CTPYKTYPHI MAapKETHH-
TOBOH MapaJurMbl B BUJE JTUCIUTUIMHAPHOW MaTPHIIBI
T. KyHa, B cocTaB KOTOPOM BXOJISIT YETHIPE BhILLIECYKA3aH-
HBIX DJIEMEHTA: CUMBOJIUYECKHE 0000meHusI, MeTadu-
3UYECKHUE YaCTH, IICHHOCTH U OOIICTIPUHATHIC 00pa3IIbl.
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EVOLUTION OF THE MARKETING PARADIGM: A NEW VISION

Objective: to confirm the feasibility of using the disciplinary matrix by Th. Kuhn in relation to the marketing theory.

Methods: paradigmatic and systemic methods of analysis of marketing phenomena.

Results: to date, the paradigm as a specific tool of scientific research is poorly studied in the marketing methodology in contrast to other branches
of knowledge. An analysis of available literature revealed no sources that use the famous disciplinary matrix by Th. Kuhn and its components:
symbolic generalizations, metaphysical parts, values and conventional samples — in relation to marketing.

The content of the marketing paradigm is described as the disciplinary matrix by Th. Kuhn, which was composed of the four above-mentioned
elements: 1) symbolic generalizations are the expressions that are used by members of the scientific community without disagreements and doubts
and can be easily formalized or verbalized (e.g., definition of marketing); 2) metaphysical parts of modern marketing are a set of the existing
concepts and theories (e.g., theory of stages of marketing evolution); 3) values in the context of the marketing paradigms are considered by the
authors through emphasis on three research objects: a) goods (service) — creation of new goods and/or formation of a set of qualities inherent in
the goods (service), perceived by the consumer as a combination of rational and emotional values of the product; b) customer — development of
"value proposition for the consumer"; c) seller/manufacturer — basing on the concept of "value chain" that builds strategic management of the
company; 4) conventional samples of the marketing paradigm include standards, or algorithms, models and methods of solving specific problems
of marketing research (for example, a diagram of the stages of the marketing research process and industrial standards of their conduct).
Scientific novelty: the appropriateness of the disciplinary matrix by Th. Kuhn in relation to the marketing theory was confirmed.

Practical significance: the main provisions and conclusions of the article can be used in research and teaching, in considering the conceptual issues
of the evolution of the notion and essence of marketing as a system of scientific knowledge. The identified quality content of each element of the
matrix with regard to marketing paradigm can be a motivating starting point for further quantitative studies of the content of the disciplinary matrix.

Keywords: Paradigm; Marketing; Marketing paradigm; Disciplinary matrix of marketing paradigm; Economics.
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NOSHARHE ~

OTtpaciieBble M perHoHAIBHbIE ACNIeKThI BeTyuieHus Poccn Bo BecemupHyo ToproByio
opranm3ammio / JI. B. Boponnosa, A. M. l'anmaxmerosa, K. A. I'puropsia u np.; MHcTuTyT
9KOHOMUKH, yrpasieHus u npasa (r. Kazaus). — Kazanb: U3n-Bo «Ilo3nanne» MHctuTtyTa 2K0-
HOMUKH, yNpasjeHus U npasa, 2014. — 180 c.

B mpexncraBneHHON MOHOTpadUH PacCMOTPEHBI PErHMOHAIBHBIE M OTPACIIEBbIC ACIIEKThI
BeTyIuleHus Poccun Bo BecemupHhyto Toprosyto opranusanuto (BTO), nans! ansTepHaTUBHBIE 10]-
XOJIbl K OTpacIeBOMY aHAIM3Y MOCIEICTBUN BCTyIIeHUs. [IpoaHamn3npoBaHbl CyIIECTBYOIUE
1 OIIpe/ieNIeHbl BHOBb BO3HUKAIONIHE (PaKTOPBI KOHKYPEHTOCIIOCOOHOCTH POCCHHCKHUX PETMOHOB.
B paborte nokazaHa Ba)KHOCTb IIeJICHAIPABICHHBIX U CHCTEMHBIX HHCTUTYI[HOHAIBHBIX MIPE00-
pa3oBaHUii B LIEJIAX MOATOTOBKU Poccuu kK KOHKYpEHLIMH B HOBBIX YCJIOBHSX.

Byner untepecHa Juis IMPOKOTo KpyTra YUTaTeNei — Kak MpeAcTaBuTeNeil Ou3Heca, Kenaro-
LIUX COPUEHTUPOBATHCS B HOBBIX KOHKYPEHTHBIX YCIOBHSIX, TaK U ISl yUEHbIX U CIICLIUATHUCTOB,
3aHUMAIOIIMXCS UCCIIEIOBaHMEM MociencTBUi BeTymieHus: Poccuu 8 BTO u pa3zpaboTkoii pas-
JINUHBIX CLICHAPUEB Pa3BUTUS POCCUIICKON 3KOHOMUKHU.
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