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Lenn: onpenenenue crocodoB HOPMHUPOBAHUS TOTPEOUTEIHCKOM IIEHHOCTH TOBAPOB/YCIYT HA OCHOBE MMEHOIIMXCS TIOJI-
XOJIOB U METOJIOB.

MeToabl: IPUMEHSETCS] KOMIIAPATUBHBIM aHAJIN3, UCIIOJIB3YIOTCS TUATEKTUUECKUI METO HAyYHOTO II03HAHUS, JOTHYECKUI
aHanus. [Ipu u3ydeHnn NOKyMEHTAJIbHBIX MCTOYHHUKOB HCIIOIB30BaH METOJ] KOHTEHT-aHaln3a. 3a/eiiCTBOBAaHBI METO/BI
OITUCaHUsI U 0000IICHHSI.

B mcciaenoBaHuy HCMIONB3YETCS] CUCTEMHBIHN TOAXO0/, 3aKIFOYAIOIIUIACS B BBIICIEHHH METOJOIOTUYECKUX MPUHITUIIOB, KO-
TOpPBIE CIIOCOOCTBYIOT BO3MOXKHOCTH PACCMOTPEHHS U3Y4YaeMbIX TTOJIX0I0B K (POPMHUPOBAHUIO MTOTPEOUTENBLCKOH IEHHOCTH
TOBapa/yCIilyTu.

Pe3yabTaThl: B MADKETUHIE€ OJHON U3 BAXKHEHUIINX KaTETOPU SIBISIETCS IT0XO0/1, OCHOBaHHBII HA OLICHKE IEHHOCTH TOBapa
WM YCIIyTH ToTpebuTeneM. B crarbe mopyepkuBaeTcss HEOOXOANMOCTh y4eTa MpH pOPMHUPOBAHUU KOPIIOPATHBHOW CTpa-
TEruy NPOTHBOPEUU B IIOHWMAaHUK [IEHHOCTH TOBapa MoTpeOuTeNeM M MPOMU3BOAUTENIeM. ABTOPOM NPOaHAIH3UPOBAHEI
CYIIECTBYIOIIHE MOAXOIbI K (POPMUPOBAHHIO MOTPEOUTENBCKON IEHHOCTH TOBApa/yCIIyTH, U3y4aroTCsl 0COOCHHOCTH ATHX
NO/IXOI0B. Bhinenstorcs 3HaunMble (hakTopbl, KOTOpble HEOOXOIMMO YYUTHIBATh MPU CO3AaHUH MOTPEOUTENILCKON 1IEHHO-
cTH. B wacTHOCTH, MpoaHaNU3UPOBaHBl KOHIETINH MPEAOCTaBIIEMON MOTPEOUTENbCKON IEHHOCTH, TEOPHsI yIPaBICHHS
KaueCTBOM, KOHIIETIIIUS COBMECTHOTO CO3MAaHUS IIEHHOCTH, KOTOpas B HACTOAIIEE BpeMsl SIBISETCS OAHOM M3 KITIOYEBBIX
TeHJICHINI B Ou3Hec-coobmecTBe. Taxke paccMOTpeH MoAxo/] pOPMHUPOBAHMUS IIETIOYEK CO3AaHMSI TOTPEOUTENHCKON 1IeH-
HOCTH, YPOBHHU HX (DOPMHUPOBAHHUSL.

Hayunast HoBu3Ha: 0003HaYaeTCs MPOTHBOPEUNE MEXK]TY 3HAYUMBIMH (DaKTOPaMHU TIOTPEOUTENBCKOM IIEHHOCTH TOBapa/yCITyrH
JUTSl KOMITAHWH | JUTs1 TOTPEONTEIIsI, peyiaraeTcs qeJIeHue MOTPEOUTENIbCKUX IIEHHOCTEH Ha YeThIPE YKPYITHEHHBIE TPYIIIHI.
IpakTHyeckasi 3SHAYUMOCTb: PE3YJIBTATHI HCCIIEOBAHUS MOT'YT OBITh UCIIOIB30BaHbI JUIsl (JOPMHUPOBAHUS TOTPEONTEITBCKOM
IEHHOCTH TOBapa/yCiyr, 00eCceurnBaroell KOMIIAaHUN YCTOWYHBOE KOHKYPEHTHOE TIPEUMYIIECTBO.

KiroueBble cjioBa: SKOHOMHMKA W YNpaBICHWE HApOAHBIM XO3SCTBOM; MOTPEOMTENbCKAsl LEHHOCTh; (hOpMHpOBAHHUE
MOTPEONUTENHCKON IIEHHOCTH; IIEHHOCTHBIN TTOJXO/T; TOBAP; yCIyTa; MOTPeOUTENh
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Objective: to determine ways of forming the consumer value of goods/services on the basis of existing approaches and methods.
Methods: comparative analysis, dialectical method of scientific cognition, logical analysis were used. Content analysis was
used in the study of documentary sources. Methods of description and generalization are involved.

The study uses a systematic approach, which consists in allocating the methodological principles to consider the studied
approaches to the formation of consumer value of goods/services.

Results: in marketing, one of the most important categories is the approach based on the assessment of a product or ser-
vice value by a consumer. The article emphasizes the need to take into account the contradictions in the understanding of
goods value by the consumer and the manufacturer when forming a corporate strategy. The author analyzes the existing
approaches to the formation of consumer value of goods/services, and studies the features of these approaches. There are
significant factors that must be taken into account when creating customer value. In particular, the author analyzes the
concepts of the provided consumer value, the quality management theory, and the concept of joint value creation, which
is currently one of the key trends in the business community. Also, the process and levels formation of chains of consumer
value creation are considered.

Scientific novelty: the contradiction is indicated between significant factors of consumer value of goods/services for the
company and for the consumer; the division of consumer values into four enlarged groups is proposed.

Practical significance: the study results can be used to form the consumer value of goods/services, providing the company
with a sustainable competitive advantage.
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Goods; Services; Consumer
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Benenue [ox popMupoBaHreM MOTPEOUTETHCKON IEHHOCTH

[Ipu hopmupoBaHUU MOTPEOUTETHCKON EHHOCTH
TOBapa/yCIyTrH KIFYeBasi pOJIb OTBOIUTCS TOTPEOUTEITIO.
[To3aTOMY «IIEHHOCTHBIN TIOAXOM» B MAPKETHHTE BBHICTY-
MaeT KOMIUIEKCHOW KaTeropuei, BKIto4aromei B ceos
pa3HOOOpa3Hble KOHIICIIMK U MPHEMbI, KOTOPBIE ITOJI-
YEPKUBAIOT 3HAYMMOCTh y4€Ta MHEHUU MOTpeOuTenei
1 HEOOXOAUMOCTh HaJIAXKMBAHKS C HUMH KOHTaKTOB.

Dopmupys TOTPEOUTENBCKYIO IIEHHOCTh TOBapa/yc-
JIyTY, KpailHe Ba)KHO UCTIOJIb30BaTh TOHATHBIC METOJIbI,
CIIOCOOCTBYIONINE TOCTHKCHUIO TIOCTABICHHBIX IIETICH.

TOBapa/ycIyrn MOKHO TTOHUMATh MEXaHHU3M, IPE/ICTaB-
JISFOIIUH U3 ce0st COBOKYITHOCTD YITPaBICHYECKUX, Map-
KETHHTOBBIX, SKOHOMHUYECKHX HHCTPYMEHTOB, KOTOPBIE
BO3JEHCTBYIOT Ha CO3/aHKE OOLIeH LIEHHOCTU TOBapa/
YCIYTH U CIIOCOOCTBYIOT Pa3BUTUIO OTHOIIEHUH MEKIY
KOMITaHHEeH W MoTpeOHuTeNneM Ha OCHOBE POCTa JIOSIIb-
HOCTH ITOTPEOHTEIIEH M NMEIOIIMX B KAYeCTBE CIICIACTBUS
YIydIIeHHEe Pe3yTbTaTUBHOCTH JIESITEIbHOCTH KOMITAHAN
[1, c. 25]. UupiMu crioBamu, (hOpMHUPOBAaHUE MOTPEOH-
TEIbCKOW LIEHHOCTH — 3TO CO3JaHHe TOBapa/yciyru,
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KOTOpBIC YUUTHIBAIOT NOTPEOUTEIBCKUE MPEATOYTECHUS,
a TaKXe MHTEepPeChl KOMIIAHUM ISl B3AUMOBBITOAHOTO
COTPYJHHUYECTBA.

Pe3ynabTaTsl HCcIe10BaAHNS

[Iporecc popMupoBaHus MOTPEOUTETHCKOM IIEGHHOCTH
TOBapa/yCIyru MpeanoiaraeT ydeT CIeIyIomero mpo-
THUBOPEYMS: IEHHOCTh MPOJYKTa/yCIyTH JUIS KOMIIAHUU
ompesiernsieTcs B OOIBITMHCTBE CBOEM HHBIMHU (paKTOpaMH,
4eM JIIs ToTpeduTesst. ITH (GaKTOPHI ISt KOMITAHHH MOJI-
JAIOTCSl M3MEPEHUIO, a (PaKTOPBI, BIUSIOIINE HA IICHHOCTh
TOBapa/yCIIyTu [yl TOTPeOUTENsI, HOCAT KOMITIEKCHBIN
XapakTep U BKIIOYAIOT Pl ACIEKTOB, CIOXKHO MOIAI0-
IIUXCS YUETy W U3MEPEHUIO.

Ha puc. 1 mporeMoHCTpHPOBaHO SIBHOE TPOTHBOPEYHE,
KOTOPOE MCXOIOUT U3 CaMOH CYIIHOCTH KaTE€rOpHH «IIO-
TpeOuTeNbCKast IeHHOCThY. A. PernnHa 3ameTwiia, 4To 1mo-
TpeOUTeNbCKas IEHHOCTH UCCIIEAYETCS B IBYX 3HAUCHUSIX,
a IMEHHO: KaK B&)KHOCTb TOBapa/yCIIyTH JUIs TOTPEeOnTEs,
a TaK)Ke KaK CHHTE3 SKOHOMUYECKOM MOJIE3HOCTH ToBapa/
YCIIYTY ¥ 3aTpat Ha €ro u3rotopieHue [2]. MoxxHO yBUIETS,
YTO B IIEPBOM CITy4ae yYHTHIBAIOTCS XapaKTEPUCTHKH, 3HA-
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YUMBIC JJISl IOTPEOUTENIS], @ BO BTOPOM aKIICHT CTABUTCSI
Ha MapamMeTpax, BAKHBIX ISl CAMOil KOMITaHHUH.

IToTpedutenbekas EHHOCTh TOBapa/yciyru ¢hop-
MHUPYETCsl Hd OCHOBE M3YUYCHHSI PHIHKA, KOJJICKTHBHOTO
BUJICHUS PBIHKA U BBIPA0OOTKN KOJUIGKTUBHOTO PEIICHHUS,
Kacaromerocsi Oyaynmx JelcTBHid. BakHbIM sBIIsIeTCS
OTIPENIEJICHNE TOTO, KaKUM 00pa3oM M KOMY KOMITAHHS
OyzeT npenjararb UCKIIOUUTEIbHYIO MOTPEOUTEIBCKYIO
[IEHHOCTD, MPEICTABIAIONIYI0 COO0M Pa3HOCTh MEXKIY
U3JIEpP’)KKaMU U BbIroJiaMu notpedurens [3, c. 32].

Ocoboe 3HaYCHHE MPU CO3TAHUH MTOTPEOUTEIHCKON
[ICHHOCTH YJICIISIETCS] KOPIIOPATUBHON CTPATETHH, KOTOPast
CIOCOOCTBYET TTOHUMAaHHUIO TOTO, YTO HYXKHO MOTPeOH-
TensM [4]. B ocHOBe KOpIOpPaTUBHON CTpaTeruu JIexKaT
KJTFOUEBBIC KOMIIETEHIIMY KOMIIAHUH, POPMUPYFOIIUE TT0-
TPeOUTENBCKYTO IICHHOCTH TOBAapa/yCIyTH HECKOIBKUME
Croco0aMu, K YHCITy KOTOPBIX CIIEAYET OTHECTH JHBEP-
cU(UKAIUIO TPEITIOKEHUS, ICHOBYI0 KOHKYPEHIIHUIO,
KOMOWHAITUIO TIEPBBIX JIBYX CITOCO00B [5].

MBI paccMOTpeNny UMEIOLIHECS TOX0/IbI, C TOMOIIBIO
KOTOPBIX OCYIIIECTBIAETCS (POPMHUPOBAHUE TOTPEOUTEIB-
CKOM IIEHHOCTH.

4 N
Omcymcmeue npsmotl 3aunmepecogannocmu / Lack of direct interest
WHanBHyalbHbBIE IPEICTaBICHUS
0 TI0JIE3HOCTH, 3HAYUMOCTH
TToxa3zarenu KkauecTBa ]'[p()'nz[];opeqne / U NIOJTY4a€MBIX BBII'OJax
TOBapa/yciyr, Contradiction OT MPUOOPETESHHS M UCIIONIB30BAHUS
MOTAFOIIIHECS H3MEPEHHIO / ToBapa/yciayru /
Measurable indicators Individual ideas of utility,
of the quality of goods/service significance and received benefits
from acquiring and using the
goods/service
HennocTb TOBapa/ycjayru ajisi KOMIaHuM / Lennocts TOBapa/ycayru ajist norpeouress /
Value of the goods/services for the company Value of the goods/services for the consumer
7}
Heobxooumocmo yuema / Need for accounting
- %

Puc. 1. IIpoTuBopeyne Me:KIy 3HAYMMBIMH (hpakTOpaMH MOTPEONTENIbCKOI IIEHHOCTH TOBAPA/YCJIYTH AJIsl KOMIIAHHH
U /1 IoTpeduTes ™

* Hemounuk: COCTaBIIEHO aBTOPOM.

Fig. 1. Contradiction between significant factors of consumer value of goods/services for the company and the consumer*

* Source: compiled by the author.

Conoeyo E. B. Teopemuueckue nooxoowl K (popmuposanuro nompedumenbCkoll YyeHHoCmu mosapa/yeiyau
Sologub E. V. Theoretical approaches to forming consumer value of goods/services

1194



Oxonomuka u ynpaeieHue HapoOOHbIM XO3AUCEOM
Economics and national economy management

Konyenyus «npedocmasniemoii nompebumenscxou
yennocmuy, onucanHas ®@. Komiepom oxono aanuatu
IATU JIET Ha3ajl, yKa3blBaeT HA TO, YTO MOTPEOUTENH
BBEIOMPAIOT TOT TOBAp, KOTOPHI MMEET HAHOOJIBIIYIO
MOTPEOUTENBECKYIO IIEHHOCTD, MPEICTABIMIONYIO U3
ce0si pa3HOCTh MEXIYy COBOKYITHOHM MOTPEeOUTEIHCKOM
[EHHOCTHIO W COBOKYITHBIMU 3aTpaTaMH IOTPEOHUTEII.
Konuenmus npenmnosnaraet, 4To NOTPEOUTETN CTPEMSITCS
MaKCHMHU3UPOBATH MOTYIAEMYTO IIEHHOCTb, IIPX 3TOM OHU
JIEHCTBYIOT, OCHOBBIBAsICh Ha UMEIOIIIEMCS Tpe/ICTaBIIe-
HHMH 00 0KM1aeMOH 1IeHHOCTH. TO €CTh MOKHO CKa3arh,
YTO OHM MOCTYMAIOT paroHaibHO. OJJHAKO MHOTHE UC-
CJIEIOBATENIN MOJATAIOT, YTO HE BCET/a MOTPEOUTEISIM
MIPUCYII PAIIHOHATN3M. MBI MPHUIEPKUBACMCST MHCHHUS,
YTO MOTPEOHUTEINN YACTO OCTAHABIUBAIOT BHIOOD HA TOBA-
pe/yciyre, obnanaromeM Janeko He BRICOKOW IMOTpedu-
TEIHCKOW [IEHHOCTHIO, T. €. TOCTYIAIOT BOIIPEeKU. B aToM
cITydae IeHCTBYIOT KOCBEHHBIE (PaKTOPBI, CIIOKHO MO1a-
foruecs yueTy. OIHaKo KOHISTIIHS «IIPEI0CTaBIsIeMOi
MOTPEOUTENHLCKON IIEHHOCTHY, TTo MHeHUIO ®. KoTiepa,
U C HUM B 3TOM CIIy4dae Hellb3s He COTTIACUTHCS, TOMOTa-
€T OOBSCHUTH TUITUYHBIC CUTYAIlMU MOTPEOUTEITHCKOTO
BBIOOpa W 0000111aeT MHOTHE HccieaoBanus. [Ipu aTom
aBTOp OITUCHIBACT JIBA BAPHAHTA ICHCTBHN JJ1s1 KOMITAaHHH,
KOTOpBIE BBIIBIIIM, YTO UX TOBap/yciIyra MpeacTaBiseT
MEHBIITYIO MMOTPEOUTEITBCKYIO IEHHOCTH, YeM IPOTYKITHS
KOHKYPEHTOB. BO-TIepBBIX, KOMITAaHUS MOXKET ITOBBICUTD
MOTPEOUTENBCKYIO [IEHHOCTh, BO3EHCTBYS Ha €€ CO-
CTaBHBIC DJIEMECHTBI, FJTH )K€ CHU3UTh COBOKYITHBIC TIOTpe-
OHUTEIBCKIE 3aTPaThl, OKA3bIBasl BIUSAHUE HA CTPYKTYPY
3arpar.

@. Koiep yka3bIBaeT, YTO KOMIIAHUS JIOJI)KHA UMETh
CHCTEMY MPEI0CTABICHUS IOTPEOUTETHCKOM IEHHOCTH,
KOTOpas BKJIFOUAET COBOKYITHOCTh MOJpa3ie]IeHHI KOM-
MMAHUM ¥ MOXKET OBITh KOHKYPEHTOCIOCOOHOW TOJIBKO
B CITy4ae, €CJIM BCe TOIpa3AeIcHUs PYHKITHOHUPYIOT Ha
0J1aro KOMIIaHUHU B LEJIOM.

OmuceiBas pa3MUyHbIe KOHICNMIIHN MapKEeTHHTA,
®. Kotiep svioensem xonucmuuecKyo MapkemuHeo8yo
Konyenyuto (IETOCTHAST KOHIICTIINS, KOHIETIIHS B3au-
MOOTHOIIIGHHUI ), KIIOYEBOH 1EJbI0 KOTOPOIl SBISETCS
CO3/IaHME IICHHOCTEH JIUIsl TOTpeOUTENIeH TOBApOB/yCITYT.
XOoMUCTHYECKHUI MapKETUHT PacCMaTpUBAETCS B BUJE
0o0beIUHEHUS NEHCTBUIN, HANpaBICHHBIX HA H3y4eHUE,
CO3/IaHHE W TIPEACTABICHUE IEHHOCTH B IEJISIX Halla-
JKUBAHUSI B3aUMOBBITOJHBIX JUIUTEIbHBIX OTHOLICHUMN
C 3aMHTEPECOBAHHBIMU JIUIAMU [6].
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[Iporecc popMupoBaHus MOTPEOUTETBCKOM IIEHHOCTH
TOBApOB/YCIIYyT B XONNCTHYECKOM MApKETHHTE IIPEATIO-
JlaraeT psijl ISHCTBUI: ONpe/IesIeHUe 1eJIeBbIX PHIHKOB U
notpeOHOCTEl oTpeduTenel; 0003HaYeHUE IIEHHOCTHBIX
MIPEIUTOKEHHH JUTSl BBIJICIICHHBIX CETMEHTOB; JIOBE/ICHHE
nH(OPMALUK O LEHHOCTHBIX MPEIJIOKCHHUSIX 10 BCEX
COTPYAHUKOB KOMIIAHUH; TOCTABKA [IEHHOCTHBIX MPEJIO-
YKEHHH JI0 TTIOTpeOuTelel; MOHUTOPHHT JIOCTABICHHOMH I10-
TpeduTenbekoil ienHoctH [ 7]. [logxon yunteiBaeT oTcie-
YKMBaHUE YEThIPEX JIEMEHTOB B COBOKYITHOCTH: 1) JIromu:
MOTPEOUTEINH, TAPTHEPHI, COTPYIHUKH, 2) TIPOIECCHI pa3-
paboTKH TOBapa/yCITyTH ¥ 00CITYKUBAHUS IOTPEOUTEICH,
3) mporpamMMmBbl, pacCUMTaHHBIC HA PeaTU3aIUI0 KOMIUIEKCA
MapKeTrHra (TTPOAYKT, IEHA, IPO/IBIDKEHHE U pactipesiere-
HUe), 4) pe3ynbTaThl JeSITEIbHOCTH KOMITaHUH [§].

dopmupoBaHUE TIOTPEOUTEIHCKOM IICHHOCTH TOBapa/
YCIIYTH MOXKET OCYIIECTBIISATHCS C UCTIONB30BAHUEM /Me0-
puu ynpasnenus kavecmeom. JJaHHyro Teopuio Hanbonee
nonHo ucciaenosai 1. MaromenoB. YueHbI BBIIEINII
00IIIeCTBEHHO MPU3HAHHYIO TTOTPEOUTEIBCKYFO IEHHOCTH,
TIPEJICTABIISIONTYTO U3 ce0s1 OObEKTHUBHYIO OLIEHKY YAOBIIET-
BOPEHHOCTH Ka4€CTBOM TOBapa, ¥ HHAWBHYaJIbHO-TPYTI-
TIOBYIO MIOTPEOUTENBCKYIO IEHHOCTD, XapaKTePU3YIOIIYIO
CyOBEKTHBHO-00BEKTHBHYIO OLICHKY YIOBJIETBOPEHHOCTH
KaueCTBOM TOBapa B paMKaxX KOHKPETHOTO CEIMEHTA.

[II. MaroMenoB BUAUT TECHYIO B3aUMOCBSI3b MEXIY
NOTPEOUTENHCKON LIEHHOCTBIO TOBapa/yCIIyTu U ero/ee
KaueCcTBOM. YPOBEHb Ka9eCTBA TOBAPA/yCIIyTH OMIPEaeIs-
eTcsl ero/ee MoTPeONTeIbCKUMH CBOHCTBAMH 1 OTPaXkaeT
TOJIC3HOCTh TOBApa/yCIyTH JJIsl OTpeOuTeNs U odie-
cTBa B 1esioM. OnpeiesieHre TePMUHY «KadecTBO» JaHO
B CTaHJApTaxX, B KOTOPBIX IOJ KaueCTBOM MOHUMAETCs
COBOKYIIHOCTb CBOMCTB U IOKa3aTeseil, KOTopble oIpeie-
JISIFOT CTETICHB Y/IOBJIETBOPEHUS IIOTPEOHOCTH B COOTBET-
CTBHH C Ha3HAUEHUEM TOBapa/ycIyru. To eCTh KauecTBO
HAIPSMYIO CBSI3aHO C MOTPEOUTENLCKON LIEHHOCTHIO .

NmMmenHo moTpeOuTenb OmpenesseT, KaueCTBEH-
HBII TOBap/yciyra Wik HeT. Jlaxke eciim mpeuiokenne
MOJTHOCTBIO COOTBETCTBYET CTaHJapTaM, MOTPEOUTEb

' TOCT 15467-79 Yupasiienue KaueCTBOM MPOJYKIIUH.
OcHoBHble NOHATHS. TepMuHBI U onpeaeneHus. M3narenscTBo
cragaapToB. 1979; MexayHapoaHble CTaHIAPTHL. «YIpaBIeHUE
kagecTBoM npoxykim». UCO 9000-9004, UCO 8402. M.: U3za-Bo
crangaproB. 1988; Hanuonansuelii crangapt Poccuiickoii denepa-
muu F'OCT P MUCO 9001-2015 CucreMbl MEHEPKMEHTA KayeCcTBa.
OCHOBHBIC TOJIOKEHUS U CIIOBAPb.
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PYKOBOZACTBYETCSI CBOUMH TPEACTABICHUSIMU U MOXKET
BOCTIPHHSATE TOBAP/yCIIyTy KaK HEAOCTATOYHO KaueCTBEH-
Hy0. [1o3TOMY, HECMOTpPS Ha TO, YTO IPOU3BOIUTEIIH
00sI3aHBI BBITOTHATH (PAKTUIECKUI KOHTPOJIb KAaueCTBa Ha
COOTBETCTBHE TOBapa/yciTyrH (hOpMaJIbHBIM TPeOOBaHHSIM
JUTsl 00ecTedeH sl TOIKHOTO YPOBHS MOTPEOUTEIBCKON
LIEHHOCTH, 00SI3aTeIBHBIM SIBIIICTCS yUET MHCHUH U 3a-
IPOCOB MOTPEOUTENEH, 151 KOTOPBIX KPUTEPUU KauecTBa
MOTYT CYIIECTBEHHO OTIIMYATHCSI OT HOPMATHBOB.

[TokaszaTenu kayecTBa TOBapa/yClyru SBISIOTCS
OCHOBOH 111 ()OPMHUPOBAHUS IMOTPEOUTEIHCKON IICH-
HOCTH, CBOETO pojaa 0a30il, K KOTOPOi N00aBISIOTCS
JOTIOTHUTEIBHBIC CTPYKTYPHBIC 2JIEMEHTHI, CO3AI0IINe
JOTIOTHUTEIBHYIO TIOTPEOUTEIHCKYIO IICHHOCTD.

C 2000-x Tof0B Ha4Yajaach BOJIHA UCCIICIOBAHUI, ITO-
CBSIIICHHBIX MU3yYCHHUIO 3HAYUMOCTU POJIH BOBJICUCHHS
moTpeOuTeNeH B cO3JaHUE IEHHOCTH TOBapa/yCIyTH.
YdeHble MBITAI0TCS ONPECIUTD, KAKYIO BHITOIY ITOTYJIaeT
KOMITAHUSI OT BOBJICUCHHOCTH ITOTPEOUTENIEH B MIPOIECC
COBMECTHOIO CO3[aHMs LieHHOCTH. [Ipenmpunumarorcs
TIOTTBITKH OMPENICIICHHS THIIOB BOBJICYEHHOCTH, Pa3MEPOB,
croco0oB, pe3yasraToB. CylIeCTBCHHBIH BKJIa]l BHECIH
C. [Ipaxann, B. Pamacamu [9—12], P. Bpoau, JI. Xonowk,
b. Opux, A. Mnuk [13], B. Xoitep, P. Yanau, M. JlopoTuk,
M. Kpadr, C. CaiiuT [14].

Konyenyus cosmecmnozo cozoanus yennocmu pac-
CMaTpHBaeT NOTPEOUTEIBCKYIO IIEHHOCTh KaK MpPOIeCe
B3aMMOJICHCTBHS MEX Ty KOMIIAHHEH U MMOTPEOUTEISIMH,
OCHOBAHHBIN Ha MHTETPAIIUHU PA3TMIHOTO POJIa PECYPCOB,
K YHCITY KOTOPBIX OTHOCSITCSI IPEUMYIIECTBEHHO HEMa-
TepHANbHEIC pecypchl. bonbimoe 3HaYeHHE yaemsieTcs
UH(OPMAIIMOHHBIM pecypcaM U 00eCIeYeHHE0 00paTHOM
CBSI3H C TOTPeOUTEISIME (OJI0TH, OT3BIBBI, PEKOMECHIAIINH,
capadanHOe paauo). ABTOPHI YKa3bIBAIOT HA 3HAUCHHE
9KOHOMHUYECKOH COCTAaBIISIONIEH MOTPEOUTEIIbCKOM 1IeH-
HOCTH JUISI KOMITAHUH, HO TaKXkKe YICNACTCS BHUMaHUE
KOCBEHHOU MOTPEOUTEIBCKOM IIECHHOCTH.

W3HagaapHO COBMECTHOE CO3/IaHWE IIEHHOCTH WC-
MOJIb30BAJIOCHh B OTHOIIGHWH KOMITAaHUH cepsl yCiyr
u ceppuca [15], 94TOo 0UEeBUIHO, TAK KaK UMEHHO JJIs
cepbl 00CITyKUBaHUS XapaKTePHO HETOCPEICTBECHHOE
ydacTye nmoTpeduTens npu okazanuu emy yciyru. C. Bap-
ro u P. Jlam ncciienoBau B 3TO# CBSI3U CEPBUCHO-IOMU-
HAHTHYIO JIOTUKY U MOAYEPKHYJIH €€ 0c000€e 3HaueHHe
B (hOPMUPOBAHNH TOTPEOUTEITHCKOM IIEHHOCTH HE TOJIBKO
B IIPOIIECCE POM3BOICTBA TOBAPA/yCIYTH, HO M IIPH TI0-
CIIeTyFOIIIEM MCIToNIb30BaHuu [16, 17].
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IToaxon, ocHOBaHHBLIM Ha COBMECTHOM CO3JaHUH
[IEHHOCTH, TPEIIOJIaraeT UCIOIH30BAHNE HOBBIX (hOPM
B3aUMOJICHCTBUS, IPU KOTOPBIX KOMIIAHUU U UX KJIMCH-
THI jJensaTcss nHopManuen, 00beIUHSIIOT PECYPChI JIIS
00eCTICUCHHS B3aUMOBBITOJTHOTO POCTa BO3ZMOXHOCTEH.
HHucTpyMeHTaMHI COBMECTHOTO CO3TaHUS MMOTPEOUTEID-
CKOH LIEHHOCTH BBICTYHAET MOTPEOUTEITHCKHUI OTIBIT,
YUUTBIBAIOIINI YPOBEHbB 10X0/1a, a TAKXKe 3HaHUS. Takum
o0pazoM MOXeT (HOpMHPOBATHCS KOHKYPEHTHOE Tpe-
UMYIIECTBO KOMIIAHUH, YCIOBUEM KOTOPOTO SIBJISICTCSI
BBICOKOE KQUYECTBO B3aUMOJICHCTBUS C MOTPEOUTEISIMHU.

7Z. Piligrimiené ¢ coaBTOpaMu BBIIENISET JIBA OCHOB-
HBIX BHJIAa BOBJICUYCHHOCTH MOTPEOUTENCH B COBMECTHOE
CO3JIaHNE IICHHOCTH: TICPBBI OCHOBAH Ha KOMMYHHKAITUH
MOTPEOUTENEH OTHOCUTEITLHO KOMITAHHH, TOBAPA/yCITYTH;
BTOPO MpeJIIoiaracT BOBJICUECHUE IOTPeOUTENeH B TIPO-
IIECC cOo3ManHus ToBapa/ycnyr [18, c. 453].

HccnenoBareny aHaMM3UPYIOT PA3ITUIHOTO POJIA UH-
CTPYMEHTHI U METOJIBI, KOTOPBIC MOTYT CIIOCOOCTBOBATh
MOTHBUPOBAHMIO MTOTPEOUTENEH K YUACTHIO B IIpoIlecce
COBMECTHOIO co3faHus HeHHocte. OCHOBOM moaxozaa
SIBIIICTCS BBIIEJICHUE PA3IMYHBIX IICHHOCTHBIX H3Me-
peHunii, KoTopsie HOPMUPYET BOCIPHUATHE LIEHHOCTH
ToBapa/ycimyru morpedburenem. [lorpedutenu momyda-
10T OTJIMYHBIE OT KOMITaHUM npeumytiectsa. Ban JlopH
U PSIIT IPYTUX UCCIIE0BaTeNe 0003HAYAIOT, UTO K UHUCITY
TaKUX MPEUMYIIIECTB MOXKHO OTHECTH JJOBEPHE K OPCHILY,
VIOBJIETBOPEHHOCTh, CHIDKEHHUE 3aTPaT Ha MOTpeOIeHne
1 (GopMHpOBaHKE HOBBIX OTHOIICHUH C JAPYroi KOMIIa-
Hueit [19].

Ha ceropssmmamii 1eHb CONPOU3BOACTBO IIEHHOCTEH,
3aKJIIOYAIONIEECs] B AKTUBHOM YYaCTUU 3aWHTEPECOBAH-
HBIX JIUI, B TOM YHCJIe TOTpeduTeneit, B pa3paboTke
U CO3JIaHUH TICPCOHATM3UPOBAHHBIX IIPOIYKTOB U YCIIYT,
SBJISICTCSl TeHJICHIIMEeH B Ou3Hec-cooOmecTBe. Coyya-
CTHE B IPOIIECCE CO3MAHUS MOTPEOUTEIHCKONW IICHHO-
CTH TOBapa/yciyTu TMo3BoJisgeT Hanbosnee d3P(HEeKTHBHO
HCIIONIB30BaTh PECYPCHI, KOTOPEIMH PACIIONaramT BCE
YYacTHUKH mporecca. [lostomy mporece GpopmupoBa-
HUS ¥ YIPABICHUS MTOTPEOUTENHCKOM IIEHHOCTHIO YaCTO
ACCOIHHPYETCS C YenOUKOU CO30AHUsL NOMPEOUMENbCKOLL
yennocmu moseapa/yciye, BUEPBBIC MPEATOKECHHOM
u TuiarenbHo uzyuenHoit M. Iloprepom B 1985 1., koTO-
pbI COMOCTABIISIT €€ C CUCTEMOI BUAOB JIEATEIbHOCTH
1 ITOUCKOM KOHKYpeHTHOT0 npenmyiectsa [20]. Llenouka
CO3IIaHMsI IIEHHOCTH MPEACTABIISIET COO0N COBOKYITHOCTb
B3aMMOCBSI3aHHBIX OIEPaIii, BKITIOYAIOIINX Pa3paboTKy,
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MIPOM3BOJICTBO, PEATM3ALINIO U JJOCTABKY LIEHHOCTH JI0 TIO-
TpeOuTeIs, a TAKKe 00CITy)KUBaHNE TIOTPEOUTES PSIOM
naptHepckux komnanuii [21]. To ecTh 3TO COBOKYITHOCTb
KOMITaHUH, KOTOPBIC YBEITUYHBAIOT TOTPEOUTEITHCKYIO
[IEHHOCTh TOBapa/yCIIyTH 110 Mepe UX JIBH)KEHHS OT TO-
CTaBILIMKA UCXOTHBIX MaTEPHAIIOB 10 UX IPOU3BOIUTEIIS.
Jpyrumu coBaMu, IEMOYKY CO3aHUs IEHHOCTH MOYKHO
Ha3BaTh KaHAJIOM pacnpeaeneHus 3, c. 322].

Kommanust MO’keT 0CTaHOBUTH CBOH BBIOOD Ha pa3BH-
THH COOCTBEHHOTO KaHaJIa pacrpeAeIeHHs WIIH ITOITyYUTh
OCTYII B CYLICCTBYIOIIUN KaHAll pacHpeaeICHHs TO-
CTaBIIMKOB, ONITOBBIX MJIM PO3HUYHBIX TOProBIieB. Ha co-
BPEMEHHOM AJTare npouecc GOpMHUPOBAHUS LIEHHOCTH
OCHOBBIBAETCS HA BKITIOUCHUH MOTPEOUTENS B KAUECTBE
y4acTHHKa Tpoliecca. A KOMITaHUS BBICTYIIAeT KaK op-
TaHU3aTOP JAHHOTO Mpoliecca. Bce yIacTHUKY HEemOYKH
CO3/IaHMs IIEHHOCTH SIBJISIIOTCS TTApTHEPaMU: OHU CO3/IAf0T
HEHHOCTH APYT A Ipyra U JOCTHTAIOT COBMECTHOM
IEHHOCTH sl Beex [22]. YacTo memoyka co3aanus 1mo-
TpeOUTENBCKON IICHHOCTH PacCMaTpUBACTCs B KaUeCTBE
OCHOBHOTO 3JIEMEHTa MOJIeJIN OM3HECa KOMITaHHH.

MOXXHO BBIJCNIUTH HECKOJIBKO YPOBHEH B ILIEMOYKE
CO37IaHUSI TTOTPEOUTENBCKOW IEHHOCTH: 1) cucTema
yIpaBleHHs KOMIIaHWEH — BUEeHHE OM3Heca, MUCCHUS;
2) cTpaternyeckue oOJacTH YIPaBICHHUS B KOMIIAHUN —
mapketnar, HUOKP, noructrka, ynpapnenue puHaHcaMu
Y [IePCOHANIOM; 3) co3/1aHue TOTPEOUTENBCKON IIEHHOCTH
C y4eTOM MUHHMH3AINN 3aTpaT; 4) KOHTPOIh U yMEHbB-
HICHWE TOTeph. TakuM o0pa3oM, Iernodka CO3JTaHHs
HEHHOCTH — JTO JOCTAaBKa IEHHOCTH MOTPEOUTEINISIM.
HccnenoBareny Taxke Ha3bIBAIOT €€ «IIETI0YKa CIIPOcay,
«uernoyka nmocraBok». Tak, Ha B3misan B. H. Haymosa,
W. H. TpedumnoBoii, yrpaBieHne MOTPeONTENbCKOI IeH-
HOCTBIO [1eJ1ec000pa3HO pacCMaTpHUBaTh Kak yIpaBlIeHAE
nenoukoii cripoca [23]. KirroueBbiM (hakTOpoM B TAHHOM
CJTydae BBICTYHAIOT PECYPChl, IMEIOIINECS Y YHaCTHUKOB
LENOYKH CO3JaHUs IIEHHOCTH. {51 OBBIMICHUS COBO-
KyIMHOW TOTPeOUTENbCKOH IEHHOCTH TOBapOB/YCIyT
JTAaHHBIE PECYPCHI JOJIKHBI OCHOBBIBATHCS Ha KITFOYEBBIX
KOMIIETCHIIUAX YYACTHUKOB IIEMOYKU. B 3TO# CBsi3m
I Xamen u K. Ilapxanaa BBOIAT TEPMHUH «KOPHEBBIE
KOMITETCHITUN [9].

Kaxnas xoMmaHus, y4acTByromas B [EMOYKe CO3-
JIaHMsI IEHHOCTH, BKJIAIbIBAET CBOU PECYPCHI, KOTOPHIE
SIBJSTFOTCS €€ KOPHEBBIMHU KOMITETSHITHSIMU. J[11s1 co3manmst
MOTPEOUTENBCKOM IIEHHOCTH TOBapa/yCiIyrd Pecypchl
IIOJDKHBI OBITH B TOCTATOYHOW CTEMEHH IKCKITIO3HUB-
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HBIMU U TPUCYTCTBOBaTh B HEOOXOAMMOM KOJHYECTBE.
[IpousBonuTens ToBapa/ycayru GopMupyeT 0a30BYIO
NOTPEOUTENHCKYIO IEHHOCTD, a APYIUe YYaCTHUKH Lie-
TTOYKH CO3/IaHUS IICHHOCTH/CIIPpOoca 0OMEHUBAKOTCSI 1ICH-
HOCTSIMH, & TaKKe CO3/1al0T 100aBIICHHBIE IEHHOCTH IS
notpedutens. s Toro 4rodb1 copMupoBaTh 0a30BYHO
LIEHHOCTb, KOMITAaHNA-IPOU3BOIUTENH JOJDKHA TOCTOSHHO
KOHTAKTHPOBATh C KOHEYHBIMU OTPEOUTENAMHU, TTOTyYast
MH(OPMANNIO U3 MIEPBBIX PyK. Y YaCTHUKH [ETIOYKH CO3-
JIaHUS [IEHHOCTH/CIPOCa UMEFOT OO0JIbIIIe BO3MOKHOCTEH
IUTSL 9TOTO, TaK KaK Yale KOHTAKTHPYIOT C TOTPeOnTesi-
MH, HO TIPOW3BOINTEINb JIOJDKEH TAKKe IPHIIaraTh yCUINS
Y HCIIOJIb30BaTh BO3MOXKHOCTH JiJisi cOopa MHpOopMaIuu
OT TTOTpeduTeNei.

Oco0eHHOCTh JAaHHOTO 10/1X0/1a (POPMUPOBAHUS TI0-
TPeOUTEILCKOM IEHHOCTH TOBAPOB/YCIIYT 3aKITFOUACTCS
B CJIOKHOCTH OTIPE/ICIIEHUS BKJIa/1a KaXK/I0TO YYaCTHHUKA
LENOYKH CO3/AaHuUs IICHHOCTH/CIIPOCA U €TO BIMAHUS Ha
CTPYKTYpY ITOTPEOUTEIILCKOH IIEHHOCTH.

ABTOp CHCTEMATH3UPOBAJ pACCMOTPEHHBIE BBIIIIE MO
XOJIbI M BBIJICJIMIT MX KJTFOUEBbIE 0ocobeHHOCTH (Tab. 1).

Bce npencraBiieHHbIE BBIIIE TOAXO/BI TPEIIONIATAIOT
HaJIMYMe B KOMIIAHUHN COOTBETCTBYIOIICH CHUCTEMBI yIIPaB-
JICHWsI, OpUEHTHPOBAHHOM Ha CO3IaHNE TTIOTPEONTETECKON
LIEHHOCTH TOBapOB/YCIIYT.

[Ipu popmupoBaHNK MOTPEOUTENHCKOW IEHHOCTH
KOMITaHHH CJIeyeT HaOltoaTh 3a TeM, KaK OTpeOnTeI
BBIOMPAIOT, TPHOOPETAIOT, TPAHCIIOPTUPYIOT, TOTPEOIS-
0T, XPAHSAT, YTWIN3UPYIOT TOBaphl [24].

dopMUpoBaHKE TIOTPEOUTENBCKON IICHHOCTH TOBAPOB/
YCITYT COIIPOBOX/IAeTCsl HEOOXOANMOCTBIO aHAIN3a NMe-
IOIIeHCs MOTPEOUTENHCKON IEHHOCTH, T. €. IS TOTO, YTO-
051 cOpPMHUPOBATH MOTPEOUTEIBCKYIO IEHHOCTD, HYKHO
W3YYHTB, YTO SBIISICTCS 3HAUUMBIM IS TOTpEOUTENeH Ha
JAHHBII MOMEHT, KAaKOBBI IIPEHMYIIIECTBA TOBAPa/yCIyTH
10 CPaBHEHHUIO C MPEAJIOKEHHEM KOHKYpeHTOB. Taknm
00pa3oM, BasKHBIM SIBJSIETCSI OTIPEEICHUE IPUOPUTETHBIX
aCTIEKTOB ITOTPEONTENBCKOI IEHHOCTH.

®. BebcTep BbIICIMI TPU KIIOYEBBIX Mpolecca,
KaCafoIIUXCs CO3JaHUs IIEHHOCTU: OMpPEICICHNUE LICH-
HOCTH, pa3paboTKa IEHHOCTH, TOCTaBKa IIEHHOCTH [25].
[Tporniecc hopmupoBaHus MOTPEOUTETHCKON IIEHHOCTH
MIpeAroaaraeT u3y4eHune MpeaodTeHnH oTpednTenei
B OTHOIICHUH TOBapoB/yciyr. M3ydaemble mpeanodre-
HUSL MOXKHO Pa3JeNIUTh HA TPH TPYIIBI, XapaKTepU3y-
IOIHE TOBAp/yCiIyry: ocsizaeMble ((pyHKIMOHAIbHBIE,
CEPBUCHEIC, SKOHOMHUYECKHE); HEOCI3aeMbIe; IICHOBBIC
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Tabmuna 1

CpaBHHTe/IbHASI XAPAKTEPHCTHKA OCHOBHBIX N0/1X010B K ()OPMHPOBAHHIO NOTPeOUTE/ILCKON LIEHHOCTH TOBapa/ycJayru*

Table 1. Comparative characteristics of the key approaches to forming the consumer value of goods/services*

HasBanue nojaxona /
Approach

ABTOpBI, epuoj /
Authors, period

CyTb noaxona /
Gist

OcobGennoctu /
Features

Mpumeyanne /
Note

1. Konmnenmms
«IPEIOCTABIAEMOM
MOTPEOUTENBCKOM IEHHOCTHY /
Conception of “provided
consumer value”

®. Kotzep, koner XX B. /
F. Kotler, end of the 20" ¢

BsI60p moTpebuTenemM npeuioKeH s
Ha OCHOBE y4YeTa Pa3sHOCTH MEXKIy
COBOKYIHO#1 ITOTPEOHTENBCKON
HEHHOCTBIO M COBOKYITHBIMU
3arparamu / A consumer chooses
between offers based on the
difference between integral consumer
value and integral costs

Heo0X0aMMOCTb HATHYHS CHCTEMBI
HOTPEOHTEIBCKON LIEHHOCTH, KOTOPYIO
00ECIIeINBAIOT BCE OAPA3ICIICHIS
KOMIIaHUH, (YHKIIMOHUPYIOLIHE KaK
enuHoe neroe / It is necessary to have
a system of consumer value, which

is provided by all company divisions
functioning as an integral whole

OCHOBBIBAaeTCS Ha
TPEIIONOKCHHH, UTO
MOTPEOHTEIHN OCTY AT
PAIHOHAIIEHO, CTPEMSICh
CO3HATEIPHO MAKCUMU3HPOBATH
none3HocTs / Based on the
implication that consumers act
rationally, consciously striving
for maximal utility

2. XonucrHueckas
MAapKETUHIOBAsA

KOHIEMIHS (LeT0CTHAS
KOHIICTIIMS, KOHLCTIIHU
B3aHMOOTHOILICHHUIT) /

Holistic marketing conception
(integral conception,
conception of interrelations)

®. Koriep, Hagano XXI B. /
F. Kotler, beginning
of the 21% ¢

HanaxuBanue B3aMOBBITOTHBIX
OTHOIICHHUIA C 3aHHTEPECOBAHHBIMU
JHIAMH (TTOTPeOUTEIISIMHE,
HapTHePaMH, COTPYAHHKAMH)

JUTSL CO3JaHMUs TOTPEOHUTEIBCKOI
nennoctu / Establishing mutually
advantageous relations with
stockholders (consumers, partners,
employees) to create consumer value

SIBnsieTcst IOTHYeCKUM TPOIOIKEHUEM
KOHIIETILUH TIPe0CTABIISEMOit
MOTPEOUTENBCKOI LIEHHOCTH,
MPeyCMaTPUBACT OCYIIECTBICHNE
CTPYKTYpPHBIX TIpeo0Opa3oBaHumii

B xommanuu / A logical continuation
of the conception of provided
consumer value; implies structural
transformations in the company

Heo0XonuMoCTh COeTMHEHUS.
PA3INYHBIX MAPKETHHIOBBIX
KOMIIETEHIINIi B eANHOE 1enoe /
Necessity to combine various
marketing conceptions into

a comprehensive whole

3. Teopust ynpaBineHus
kagectBoM / Theory
of quality management

I1I. MaromeioB, Had.
XXI B./ Sh. Magomedov,

beginning of the 21% ¢

Vet B KauecTBE OCHOBBI
HOTPEOHTEIBCKOIT LIEHHOCTH
(haKTHYECKNX XapaKTePUCTHK
TOBapa/yCIyrH, IBISIOIIUXCS 6a30it
(hopMuIpoBaHHs OTPEOUTEIBCKO
nennoctu / Consumer value is based
on factual characteristics of goods/
services

[Ipenmonaraer TeCHYIO B3aUMOCBSI3b
MEIK/Iy Ka4eCTBOM H IOTPEOUTENBCKOM
uenHoctbio / Close interaction between
quality and consumer value

JlomycKaeT OTIHYHbIe
[PE/ICTABIICHIS KOMITAHHH

1 moTpebuTeneil B OTHOMICHHI
KadecTBa ToBapa/yciyru / Allows
for different ideas of the company
and consumers as to the quality of
goods/services

4. Konuenuys

COBMECTHOT'O CO3JaHHS
nenHocry / Conception
of co-creation of value

K. Ipaxanasn,

B. PamacBamn, mau. XXI B. /
C. K. Prahalad,

V. Ramaswami, beginning
of the 21% ¢

dopmupoBaHue OTPEOHTEIBCKOI
LIEHHOCTH HA OCHOBE B3aHMOJICICTBHS
Me3K/ly KOMITaHHEH 1 MOoTpeOuTeNsMu
/ Forming consumer value based on
interaction between the company and
consumers

3apouiack B cepe 00CiTyKMBAHUSL.
O06s3aTebHOE HCII0IB30BAHHE HOBBIX
(hopM B3aUMOJICHCTBHS U IOy YCHHS
oOparHoii cBsi3i. OCHOBHbIE
HMHCTPYMEHTBI — OIIBIT U 3HAHHUS
norpebureneii / Originated in the
services sphere/ obligatory use of new
forms of interaction and receiving
feedback. The key tools are experience
and knowledge of consumers

Torpebureny nomyyarr
MPEHMYILECTBA, OTIHYHBIC

ot komnanuu. Jlo6poBosbHOE
ydacTie norpedureseit

B COTBOPYECTBE IMPH CO3aHHN
nennocty / Consumers receive
advantages different from those of
companies. Voluntary participation
of consumers in co-authorship
when creating value

5. Llenouka co3anus
MOTPEOUTEITECKON IECHHOCTH
(uenouka cripoca) / Chain
of creating consumer value
(demand chain)

M. IToprep, konery XX B. /
M. Porter, end of the 20" ¢

ITorck KOHKYPEHTHOTO
MPEHMYIIECTBA HA OCHOBE
HCIIOJIB30BaHUSI PECYPCOB (KITFOUEBBIX
KOMIICTEHIIMH) psijia MAPTHEPCKUX
KOMITaHHI, y4aCTBYIOIIHX B CO3JaHHH
MOTPeOUTENIBCKOM LIGHHOCTH /

Search for the competitive advantage
based on using resources (key
competencies) of a number of partner
companies participating in creating
consumer value

IIpencrasiser coboit kaHa
pacHpe/eNICHHs, J0CTABISIOLIHI
MOTPEOUTEIBCKYIO LICHHOCTD

OT IOCTABIIHUKA K TIOTPEOUTEIIO.
PaccmarpuBaeTcst Kak OCHOBHOM
9JIEMEHT GM3HEC-MOIEIH KOMIIAHUH

/ A distribution channel delivering
consumer value from a supplier to a
client/ considered to be the key element
of a company business-model

CII0)KHOCTB ONpeaeICHUs BKJIaJla
KaxJ10ro y4aCcTHHKaA LECIOYKA

CO3/1aHusA LICHHOCTHU U €TI0 BIIUSIHUS

Ha CTPYKTYpY HOTPEOUTEICKOMH
uenHoctu / Difficult to define the
contribution of each value chain
participant and their influence on
the consumer value structure

* HemoyHuK: COCTaBIICHO aBTOPOM.

* Source: compiled by the author.

[26, c. 157]. Ha nam B3], paliioHaIbLHBIM TIpe/-
CTaBIACTCS ACICHUE MOTPEOUTEIHCKUX MPEATIOUTCHUI
Ha YeThIPEe YKPYIMHEHHBIC TPYIIbL: (YHKINOHAIBHBIC,
LICHOBbIE, CEPBUCHBIC, HeMaTepualibHble. [lepBas rpymia
3aTparmBacT XapakTEPUCTUKH CaMOTO TOBapa/ycIyTH,
€ro CrocoOHOCTH YIOBJIETBOPATH MOTPEOHOCTh, paju

KOTOpOH TOBap ObLT CO3/1aH, BHITIONIHATE CBOE IPEJHA3HA-
yeHue. [[eHOBbIe XapaKTEpUCTUKU UMEIOT HEOCIIOPUMOE
3HAYCHHE, TaK KaK IICHA YacCTO SIBJIICTCS Ba)KHEHIIIMM
(hakTopom BbIOOpa ToBapa/yciayru. CepBHUCHBIC Xa-
PaKTEepPUCTHKHU BKIIOYAIOT OCHOBHOE, COIYTCTBYIOIICE
U TIOCJICNIPOJIAYKHOE, JAOTIONHUTEIbHOE 00CIyKHBaHUE.
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I'pynma, B KOTOpPYIO BKIIIOUEHBI HEOCS3aeMble XapaKTe-
PUCTHKH, IPEANONAraeT ICUXOI0rHUeCKOE BOCIPUSITUE
TOBapa/yciIyrd norpeduTesneM, ero WHANBHyalbHbIE
MPEINOYTCHUS, OTHOIICHNS K CaMOil KOMITaHUH, OpeH-
Iy | TIp.

BriBoabI
ITpu hopmMupoBaHUM MOTPEOUTENBLCKON LEHHOCTH
B)XHO YZIEJIATH 0C000€ BHUMaHNE LEHTPAILHOMY dJIe-
MEHTY, BXOJISIIIIEMY B €€ CTPYKTYPY U CO3/ar0IlEeMy 0CO-
Oy0 IIPUBJICKATEIIPHOCTD TOBAPY/YCIyTe 10 CPAaBHEHUIO
C IPEUI0KEHUAMU KOHKYPEHTOB. J{aHHBIN LIEHTPaJIbHBII
JJIEMEHT MO3BOJSAET KOMIIAHUU IOAJNEPKUBATH OIpe-
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JICNICHHYIO0 MOJieNnb OM3Heca, a CMELICHHE OPUEHTHPOB
B CTPYKTYpE€ MOTPEOUTETBCKON EHHOCTH MPUBOITUT
K U3MCHCHHIO CYIIHOCTH TPEJIOKCHHS M TOSBICHHIO
JIPYTUX BUJOB JCSITEIHHOCTH KOMITAHHUH [27].

dopmMupyst MOTPeOUTEIHCKYIO [EHHOCTh TOBapa/
YCIyTH, IIeNIeco00pa3Ho UCIIOIB30BaTh CHHTE3 METO/IOB,
PacCCMOTPEHHBIX B CTAThE.

KoMmnanuu nomKHBI €03/1aBaTh TaKyl0 MOTPEOUTENb-
CKYIO IIEHHOCTH, KOTOPAsi IPEB30UIET ITOTPEOUTEITBCKYIO
LIEHHOCTb, ITpeIaracMyto KOHKypeHTaMu. imeHnHo dop-
MHPOBAaHHUE OTPEOUTEIHCKON IICHHOCTH TOBapa/yCIyTrd
SIBIISICTCST OCHOBHBIM YCIIOBHEM HATUYHS U TIOIICPIKAHUS
KOHKYPEHTHOTO MPEHMYIIECTBA KOMITAHUH.

CIHCOK JIUTEPATYPbI

1. Mensanuyk B. M. TeopeTuueckue acrieKTbl ONpeaeseHus CyITHOCTH ()OPMUPOBAHNUS OTPEOUTENBCKON ICHHOCTH ToBapa //

Bectauk MI'OY. Cepus «Oxonomuka». 2003. Ne 4. C. 20-27.

2. Peniuna A. B. CeMaHTHKa U COOTHOIICHHE OHSATHI IICHHOCTH U CTOMMOCTH B KOHTEKCTE MAPKETHHIOBBIX MCCIICI0BAHNH //
[Tpobnemsl coBpemMeHHO# 3koHOMUKH. 2012. Ne 3 (43). C. 189-192.

3. Kpesenc [I. B. Ctpareruueckuii MapkeTHHT. 6-¢ u3a.: nep. ¢ annt. M.: M3narensckuit tom «Bumibsamey, 2003. 752 c.

4. Van Doorn J. Customer engagement behavior: Theoretical foundations and research directions / K. N. Lemon, V. Mittal,
S. Nass, D. Pick, P. Pirner, P. C. Verhoef // Journal of Service Research. 2010. Ne 13 (3). Pp. 253-266. DOI: 10.1177/

1094670510375599

5. Day S. George The Capabilities of Market-Driven Organizations // Journal of Marketing. October. 1994. Pp. 40—43.
6. Kotnep ®@. Mapxetunr-menexment / @. Kotnep, K. Kemnep. 12-e uzn. CII6.: ITurep, 2012. 816 c.
7. Maxlonansa M. Chepa ycnyr. [TonmHOe nmomaroBoe pykoBOACTBO IT0 MapKeTHHIOBOMY TutanupoBanuto / M. Mak/loHanb,

9. IIsiin. M.: Dkemo, 2009. 445 c.

8. Anemuna U. B. MHHOBanus Kak HOBas MOTpeOUTENbCKas IeHHOCTh / MHHoBanmu. 2016. Ne 5 (211). C. 84-88.
9. Prahalad C. K. Co-opting Customer Competence / C. K. Prahalad, V. Ramaswamy // Harvard Business Review. 2000.

Ne 78 (1). Pp. 79-87.

10. Troy K. Change Management: Striving for Customer Value. New York, NY: Conference Board, 1996. P. 5.
11. Prahalad C. K. The Core Competence of the Corporation. / C. Prahalad, G. Hamel // Harvard Bussiness Review. May —

June. 1990. Pp. 79-91.

12. Prahalad C. K. Co-creation experiences: The next practice in value creation / C. K. Prahalad, V. Ramaswamy // Journal of
Interactive Marketing. 2004. Ne 18 (3). Pp. 5—14. URL: http://dx.doi.org/10.1002/dir.20015

13. Customer engagement: conceptual domain, fundamental propositions, and implications for research / R. J. Brodie,
L. D. Hollebeek, B. Juric, A. Ilic // Journal of Service Research. 2011. Vol. 14. No 3. Pp. 252-271. DOI: 10.1177/1094670511411703

14. Hoyer W. D., Chandy R., Dorotic M., Krafft M., Singh S. S. Consumer co-creation in new product development // Journal
of Service Research. 2010. Ne 13 (3). Pp. 283-296. DOI: 10.1177/1094670510375604

15. Bitner M., Ostrom A., Morgan F. Service Blueprinting: A Practical Technique for Service Innovation // California Management

Review. 2008. Ne 50 (3). Pp. 66-94. DOI: 10.2307/41166446

16. Vargo S., Lusch R. Service-dominant logic: continuing the evolution // Journal of the Academy of Marketing Science. 2008.

Ne 36 (1). Pp. 1-10. DOI: 10.1007/s11747-007-0069—-6

17. An Intergated Framework For Customer Value and Customer Relationship-Management Performance: A Customer-Based
Perspective from China /Y. Wang, H. P. Lo, R. Chi, Y. Tang // Managing Service Quality. 2004. Ne 14 (2-3). Pp. 169-182.

18. Piligrimiené Z., Dovalien¢ A., Virvilaité R. Consumer Engagement in Value Co-Creation: what Kind of Value it creates for
Company? // Engineering Economics. 2015. Vol. 26, Iss. 4. DOI: 10.5755/j01.ee.26.4.1250

19. Vargo S., Lusch R. Evolving to a new dominant logic for marketing // Journal of Marketing. 2004. Ne 68 (1). Pp. 1-17.

DOI: 10.1509/jmkg.68.1.1.24036

20. IToprep M. MexayHapoaHast KoHKypeHius. M.: Mexaynapoausie otHomenus, 1993. C. 60.

Conoey6 E. B. Teopemuueckie nooxoowt kK (popmMuposanuio nompeoumensckoil yeHHoCmu mosapa/yciyeu

Sologub E. V. Theoretical approaches to forming consumer value of goods/services

1199



Dxonomuka u ynpaeneHue HapOOHbIM XO3AUCHEOM Axmyanvhvie npoonemvl skoHomuku u npasa. 2019. T. 13, Ne 2
Economics and national economy management Actual Problems of Economics and Law, 2019, vol. 13, No. 2

......................................................................... ISSN 1993-047X (Print) / ISSN 2410-0390 (ONHNE) --rsrrerevrsssmeresmssnreesssnressssiseressssensssssssessessaeneen

21. YOnpamesa O. V., FOaun O. U., IIpokonuos B. E. MapkeTunrossle crpareruu 6usnec-mozaenuposanus // Ipobaemsl
coBpeMeHHOH 3koHOMUKH. 2012. Ne 4 (44). C. 235-238.

22. Pynenko M. H. YnpaBieHnue nporeccom co3ianust moTpeOUTeIbCKON IEHHOCTH KaK OCHOBA ()OPMHUPOBAHHUS KOHKYPEHTHBIX
NpeUMYIIECTB B peanpuHuMarenscTse // Hayuno-rexaudeckue Benomoctu CIIOITTY. Dxonomuueckue Hayku. 2015. Ne 1 (211).
C.161-171.

23. Haymos B. H., Tpeduinosa U. H. Coznanue noTpeOHTeNbCKON IIEHHOCTH Kak (GakTop 3G (HEeKTUBHOTO yIIpaBIIeHNS IIETOYKO
crpoca // KoproparnBHoe ynpaBneHne n HHHOBAIIMOHHOE pa3BHTHE SKoHOMHKH CeBepa. BecTHHK HaydHO-HCCIIEI0BATENBCKOTO
LIEHTPa KOPIIOPaTUBHOIO NIPABa, YIPABJICHH U BEHIyPHOI'O HHBECTUPOBAaHUs ChIKTBIBKAPCKOIO I'OCYIapCTBEHHOIO YHUBEPCUTETA.
2005. Ne 2. C. 24-39.

24. JJaCamns JI., bpurron T. A. Becuennsle. Kak npeBpaTuTh 0ObIYHbIE TOBapbl B HEOObIUHbIE BrieuaTieHus.. M.: Bunbsmc,
2006. 192 c.

25. Webster F. The changing role of marketing in the corporation // Journal of Marketing. 1992. Ne 56 (4). Pp. 1-17.

26. llerones B. B. Mcnonb30BaHue METOAUKU COBMECTHOTO aHAIIM3a IPH ONPEIeICHUH TOTPEOUTEIHCKON IEHHOCTH TOBAapOB
IIPOMBIIIJIEHHOIO Ha3HaueHus // TBopuecTBO MosoAbIX yueHslx. 2013. C. 156-159.

27. ¥Ommamesa O. Y. CoBpeMeHHBIe MOIEIH HOTPEOHTENbCKOH IIeHHOCTH // COBpEeMEHHBIE METOIBI M TEXHOIOTHH A (EKTUBHOTO
PBIHOYHOTO YIpaBICHHMS: COOPHUK CTaTe CITyIaTernel i mpenoaaBaTeneii mpe3nIeHTCKOM IPOrpaMMbl HOATOTOBKH yIIPABICHIECKIX
KaJIpoB BhICIIEH skoHOMHUUeckoi mKoibl CaHkT-IleTepOypcKkoro rocyrapcTBeHHOTO SKOHOMHYecKoro yHusepcureta. CI16.: M3n-Bo
CIIoI' DY, 2014. C. 92-97.

References

1. Mel'nichuk V. M. Theoretical aspects of determining the essence of forming the consumer value of goods, Vestnik MGOU,
Ser. "Ekonomika", 2003, No. 4, pp. 20-27 (in Russ.).

2.Repina A. V. Semantics and coordination between the notions of value and price in the context of marketing research, Problemy
sovremennoi ekonomiki, 2012, No. 3 (43), pp. 189—192 (in Russ.).

3. Cravens D. V. Strategic marketing, 6-¢ izd., Moscow, Izdatel'skii dom "Vil'yams", 2003, 752 p. (in Russ.).

4. Van Doorn J., Lemon K. N., Mittal V., Nass S., Pick D., Pirner P., Verhoef P. C. Customer engagement behavior: Theoretical
foundations and research directions, Journal of Service Research, 2010, No. 13 (3), pp. 253-266. DOI: 10.1177/1094670510375599

5. Day S. George The Capabilities of Market-Driven Organizations, Journal of Marketing, October, 1994, pp. 40—43.

6. Kotler F., Keller K. Marketing management, 12-¢ izd., Saint Petersburg, Piter, 2012, 816 p. (in Russ.).

7. MakDonald M., Pein E. Services sphere. Complete step-by-step guide to marketing planning, Moscow, Eksmo, 2009, 445 p.
(in Russ.).

8. Aleshina I. V. Innovation as a new consumer value, Innovatsii, 2016, No. 5 (211), pp. 8488 (in Russ.).

9. Prahalad C. K., Ramaswamy V. Co-opting Customer Competence, Harvard Business Review, 2000, No. 78 (1), pp. 79-87.

10. Troy K. Change Management: Striving for Customer Value, New York, NY, Conference Board, 1996, p. 5.

11. Prahalad C. K., Hamel G. The Core Competence of the Corporation, Harvard Bussiness Review, May — June, 1990, pp. 79-91.

12. Prahalad C. K., Ramaswamy V. Co-creation experiences: The next practice in value creation, Journal of Interactive Marketing,
2004, No. 18 (3), pp. 5-14, available at: http://dx.doi.org/10.1002/dir.20015

13. Brodie R. J., Hollebeek L. D., Juric B., Ilic A. Customer engagement: conceptual domain, fundamental propositions, and
implications for research, Journal of Service Research, 2011, Vol. 14, No. 3, pp. 252-271. DOI: 10.1177/1094670511411703

14. Hoyer W. D., Chandy R., Dorotic M., Krafft M., Singh S. S. Consumer co-creation in new product development, Journal
of Service Research, 2010, No. 13 (3), pp. 283-296. DOI: 10.1177/1094670510375604

15. Bitner M., Ostrom A., Morgan F. Service Blueprinting: A Practical Technique for Service Innovation, California Management
Review, 2008, No. 50 (3), pp. 66-94. DOI: 10.2307/41166446

16. Vargo S., Lusch R. Service-dominant logic: continuing the evolution, Journal of the Academy of Marketing Science, 2008,
No. 36 (1), pp. 1-10. DOI: 10.1007/s11747-007—-0069—-6

17. Wang Y., Lo H. P.,, Chi R., Tang Y. An Intergated Framework For Customer Value and Customer Relationship-Management
Performance: A Customer-Based Perspective from China, Managing Service Quality, 2004, No. 14 (2-3), pp. 169—-182.

18. Piligrimiené Z., Dovalien¢ A., Virvilaité R. Consumer Engagement in Value Co-Creation: what Kind of Value it creates for
Company?, Engineering Economics, 2015, Vol. 26, Iss. 4. DOI: 10.5755/j01.ee.26.4.1250

19. Vargo S., Lusch R. Evolving to a new dominant logic for marketing, Journal of Marketing, 2004, No. 68 (1), pp. 1-17.
DOI: 10.1509/jmkg.68.1.1.24036

20. Porter M. International competition, Moscow, Mezhdunarodnye otnosheniya, 1993, p. 60 (in Russ.).

Conoeyo E. B. Teopemuueckue nooxoowl K (popmuposanuro nompedumenbCkoll YyeHHoCmu mosapa/yeiyau
Sologub E. V. Theoretical approaches to forming consumer value of goods/services

1200



Oxonomuka u ynpaeieHue HapoOOHbIM XO3AUCEOM AxmyanvHbie npodnemvl skoHomuku u npasa. 2019. T. 13, Ne 2
Economics and national economy management Actual Problems of Economics and Law, 2019, vol. 13, No. 2

......................................................................... ISSN 1993-047X (Print) / ISSN 2410-0390 (ONHNE) wrrvvvserrrerssrrrevmsssmmeessssnnessasersssssssessssssesssssssnee

21. Yuldasheva O. U., Yudin O. L., Prokoptsov V. E. Marketing strategies of business modeling, Problemy sovremennoi ekonomiki,
2012, No. 4 (44), pp. 235-238 (in Russ.).

22. Rudenko M. N. Managing the process of customer value creation as the basis for forming competitive advantages in business,
Nauchno-tekhnicheskie vedomosti SPbGPU. Ekonomicheskie nauki, 2015, No. 1 (211), pp. 161-171 (in Russ.).

23. Naumov V. N., Trefilova I. N. Creating customer value as a factor of effective management of demand chain, Korporativnoe
upravlenie i innovatsionnoe razvitie ekonomiki Severa. Vestnik nauch-no-issledovatel'skogo tsentra korporativnogo prava,
upravleniya i ven-churnogo investirovaniya Syktyvkarskogo gosudarstvennogo universiteta, 2005, No. 2, pp. 2439 (in Russ.).

24. LaSalle D., Britton T. A. Priceless: Turning ordinary products into extraordinary experiences, Moscow, Vil'yams, 2006,
192 p. (in Russ.).

25. Webster F. The changing role of marketing in the corporation, Journal of Marketing, 1992, No. 56 (4), pp. 1-17.

26. Shchegolev V. V. Using the joint analysis methodology for determining the consumer value of industrial goods, Tvorchestvo
molodykh uchenykh, 2013, pp. 156—159 (in Russ.).

27. Yuldasheva O. U. Contemporary models of consumer value, Sovremennye metody i tekhnologii effektivnogo rynochnogo
upravleniya: sbornik statei slushatelei i prepodavatelei prezidenskoi programmy podgotovki upravlencheskikh kadrov vysshei
ekonomicheskoi shkoly Sankt-Peterburskogo gosudarstvennogo ekonomicheskogo universiteta, Saint Petersburg, 1zd-vo SPbGEU,
2014, pp. 92-97 (in Russ.).

Jlama nocmynnenus / Received 05.01.2019
Jlama npunsmus ¢ neuams / Accepted 30.03.2019
Jama onnaiin-pasmewenus / Available online 25.06.2019
© Comnory0 E. B., 2019
© Sologub E. V., 2019

_NO3HAHKE
/o )

Jxonomuueckas ncuxosorus / O. B. ['puropeesa, E. JI. Sxosnesa, H. C. Cenu-
BepcToBa U Ap. — Kazanb: M3n-Bo «Ilo3nanne» KazaHckoro MHHOBalIMOHHOTO YHUBEP-
cureta, 2018. — 204 c.

B nocobum uznararorcsi COBpeMEHHbIE B3IVISIIbl HA TIOHATHE «IKOHOMHUYECKasl MCH-
XOJIOTHs. ABTOPBI HA OCHOBE aHAJIM3a HAyYHBIX JAHHBIX U PE3yNbTaTOB COOCTBEHHBIX
UCCJIEOBaHUH I0Ka3bIBAOT 3HAYEHUE IICUXO0JIOTMUYECKUX 3HAHUI B SKOHOMUYECKOM I10BE-
JICHUH U KU3HU YeloBeKa. Pa3rpaHiyueHbl Takue MOHATHS, KaKk SKOHOMHUECKOE CO3HAHNUE,
HKOHOMHYECKHE 00BEKThI, SKOHOMHYECKOE ITOBEICHUE, COIMAIbHbIN KalnTall, 00pa3 JeHer
U T. 1. C pa3ian4HbIX TO3ULHI (C TOYKH 3peHHst PUITOCO(UH, TICUXOIOT UK, IKOHOMHUKH,
KYJIBTYPOJIOTHH) OCYIIECTBJIEHA MOMbITKA HAWTH OTBETHI Ha BOIIPOCHI (POPMHPOBAHHS
Y BOCITUTAHUS TICUXOJIOTMYECKOM TPaMOTHOCTH OyayIIMX SKOHOMUCTOB. B 3akitoueHme
Ka)J10M INIaBbl aBTOPaMU IIPEJIararoTCs BOIIPOCHL U 3alaHusl U1 CaMOCTOSITEIbHOU
paboThI, pa3MBIIUICHNI U 3aKperIeH s 00yYaroIMMHUCs U3yYEHHOTO MaTepraa.

[TocoOue paccunTaHo Ha CTYAEGHTOB HarpapieHUH noxroroBku «llcuxomorusy,
«DKoHOMHKaY, «Duiocodus», Ha CIEHUATUCTOB B 00JIACTH SKOHOMHKH M IICHXOJIOT U,
KyJIBTYpBI, pritocoduu, e aroruky, a Takxke aipecoBaHo BCEM, KTO HHTEPECYeTCs BO-
NpOCaM¥ FrapMOHUYHOTO pa3BUTHs uesioBeka. MoKeT ObITh PEKOMEHI0OBAHO B KAYE€CTBE
JIOTIOJIHUTEJILHOW Y4eOHOI JIMTepaTyphl 110 AUCHUILIMHAM: (uitocodust, KyIbTypOIOT s,
IICUXOJIOTUsl, IKOHOMUKA.
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